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JUDGE HOUGH ON 
VALUES AND FRAUD 


Charge to Jury of U. S. District Court 
in McLaughlin $70,000 Smoke 
Loss Case 











WORTH OF WORN~ ARTICLES 





A Claimant Cannot Expect Insurance 
Company to Pay for Exact Repro- 
duction—“Affection Values” 





The charge to the jury in the United 
States District Court by Judge Charles 
M. Hough in the $70,000 smoke damage 
claim after a fire in the home of former 
Police Inspector McLaughlin of New 
York was heard by several well-known 
adjusters, and was regarded as an un- 
usually interesting discussion of fraud, 
values, cost of reproduction, etc., told in 
everyday language. As will be recalled 
the principal items making up the 
heavy claim were wearing apparel and 
pictures, alleged to be damaged by 
sroke. Cardoza & Nathan represented 
the companies; Ellison & Ellison the 
plaintiff. 


The verdict was for the companies. 

The court’s charge follows: 
What Is Fraud? 

“What is fraud or false swearing? 
The words are a good deal like the 
srall change that you keep in your 
pocket; they become abraded and 
somewhat blurred, so that the mean- 
ing is not always clear as it might be. 
Let us be exact and accurate. False 
swearing consists in knowingly and in- 
tentionally stating upon oath what is 
not true, and, fraud, which is a word 
which we use with the utmost freedom, 
signifies any trick or artifice by one 
to induce another to fall into or remain 
in error to his harm. 

Over-Valuation Not a Fraud 

“While this is not the whole truth it 
is certainly a part of the truth that the 
kind of fraud or false swearing which 
is alleged and urged with such vigor in 
this case arises over or out of exces- 
sive or over-valuation, as is alleged. 
A mere over-valuation of anything 
Which you can conceive on the part of 
one person, since value (whatever that 
nay mean), is a question of opinion, is 
not in and of itself a fraud. People 
may differ and do differ with extreme 
wideness on questions of value; there 
is probably no one thing upon which 
the minds of men are: more widely 
Separated, having regard to the ordi- 
easy occurrences of our daily life. Like- 
W.8@ an assertion, and even an insis- 
tance upon a mistaken theory of law, 
is not in and of itself a fraud. 

How then are you ever to find out 
whether there has been fraud or false 
Swearing in respect of anything that is 

(Continued on page 20.) 
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“Ghe largest fire insurance company in ,America” 
ELBRIDGE G. SNOW, President 


THE HOME 


INSURANCE COMPANY 


NEW YORK 


Cash Capital, $6,000,000 
ALL BRANCHES OF FIRE INSURANCE 





Automobile Registered Mail 
Commissions Rents 
Hail Sprinkler Leakage 


Marine—Inland-Ocean 
Parcel Post Use and Occupancy 
Profits Windstorm 
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Tourists’ Baggage 




















THE 
MERCANTILE 


INSURANCE COMPANY 


OF AMERICA 
76 WILLIAM STREET -- NEW YORK 
E. G. RICHARDS J. F. HASTINGS 


President Vice-Pres. and Sec’y 


$1,000,000 
2,000,000 


Capital , - , 
Surplus to Policyholders over 





Equitable Life Insurance Company 
Of Iowa 
$100,000,000.00 of Insurance in Force 


J. C. CUMMINS, President DES MOINES, IOWA 








We reached our goal of $100,000,000 insurance 
in force in 1915 because of the loyalty and con- 
centrated effort of our splendid agency force 








Our men are rapidly increasing their incomes because 


EQUITABLE OF IOWA POLICIES SELL EASILY 


Full Line of Policies—Low Net Cost—Large Annual Dividends 








CALL OFF A BIG 
RE-INSURANCE DEAL 


Superintendent of Insurance in Canada 
Disproved Sun Life-Manufac- 
turers’ Life Merger 








COMPANIES DROP NEGOTIATIONS 





Deal Would Have Given Sun Life $300,- 
000,000 Insurance in Force— 
$75,000,000 Assets 





The merger of the Manufacturers’ 
Life of Toronto with the Sun Life of 
Canada, which in size would have been 
one of the greatest re-insurance deals 
in the world, and which would have 
had an international significance be- 
cause of the fact that both companies 
operate in various sections of the globe, 
has been called off. 


Mr. Macauley’s Statement 

The situation is explained by T. B. 
Macauley, president of the Sun Life of 
Canada, in the following statement: 

“The Manufacturers’ Life Insurance 
Company is one of the larger Canadian 
companies, strong, well established and 
prosperous. As such the Superintend- 
ent of Insurance does not view with 
favor a proposition for its absorption. 
He further considers that its excellent 
financial condition justifies the belief 
that its future profits will be on a par 
with those of the best companies, and 
that the interests of the policyholders 
will not suffer if the reassurance be not 
completed. We are as firmly convinced 
ay ever that the proposed amalgamation 
would have been for the benefit of all 
and would have resulted in increased 
profits to the policyholders of both com- 
panies, but in view of official opinion 
the two companies have decided to drop 
all negotiations.” 

Facts About the Companies 

At the beginning of the present year 
the Manufacturers’ Life had assets 
amounting to $19,180,388. Its net re- 
serve amounted to $16,251,784. Its in- 
surance in force amounted to $82,065,- 
439. In the United States, the Manu- 
facturers does business in Pennsyl- 
vania, Ohio, Illinois, and Michigan, It 
also operates in Canada, Newfoundland, 
Porto Rico and the Philippine Islands, 
and in Great Britain and Ireland, Asia, 
Japan, India, South Africa, the West 
Indies and Central America. 

The Sun Life of Montreal, Canada, 
as of January 1 last had assets of $64,- 
187,656, reserves amounting to $55,134, 
137, and a net surplus (exclusive of its 
capital of $250,000) of $2,534,656. The 
Sun was incorporated in 1865, but did 
not begin business until 1871 under the 
name of the Sun Mutual Life. It took 
its present name in 1882. The com- 
pany has a subscribed capital of $1,- 
000,000, of which $250,000 has been 
paid for either in cash or in profits 
credited to stockholders. Its insurance 
in force at the beginning of the year 
amounted to $215,465,108. 

Would Have Meant $75,000,000 Assets 

The re-insurance of the business of 
the Manufacturers’ Life would have 
given to the Sun Life close to $75,000,- 
000 assets, and insurance in force of 
about $300,000,000. 
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FIGURES OF EQUITABLE LIFE 


$1,529,886,052 NOW OUTSTANDING 


Admitted Assets $546,961,912; Pay- 
ments to Policyholders, $58,371,388— 
—New York Agents Meet 











At a meeting of Equitable Life As- 
surance Society’s representatives in the 
New York metropclitan district at the 
Waldorf on Saturday Vice-President 
John B. Lunger read the figures for the 
year 1915. As compared with 1914 
they are as follows: 

Outstanding insurance, Dec. 31, 1915, 
$1,529,886,053; Dec. 31, 1914, $1,494,- 
234,342. 

New insurance paid for, 1915, $158,- 
456,612; 1914, 136,867,367. 

Admitted assets, Dec. 31, 1915, $546,- 
961,912; Dec. 31, 1914, $536,376,840. 

General insurance reserve, Dec. 31, 
1915, $448,826,331; Dec. 31, 1914, $441,- 
198,837. 

Surplus, Dec. 31, 1915, 
Dec: 31, 1914, $85,311,366. 

Payments to policyholders, 1915, $58,- 
371,388; 1914, $56,700,461. 


Low Mortality Rate 

The mortality rate was unusually 
low, lower in fact than for years. 

One of the interesting talks at the 
meeting was made by Augustus Tread- 
well, of Brooklyn, who is seventy-four 
years old, and still an active agent. 

Superintendent of Agents Taylor 
urged a more general use of binding 
receipts as time savers, labor savers, 
and money savers. George T. Wilson, 
second vice-president, brought the 
meeting to a close with a rousing and 
enthusiastic appeal for a larger produc- 
tion in 1916 than in 1915. 

It igs reported that the C. J. Edwards 
offices wrote $5,000,000 during the year. 


Cashier Webster reported that the 


$88,055,815; 


paid-for business in January from the 
Metropolitan District approximated $3,- 
500,000, as compared with about $2,- 
000,000 in January, 1915. 





EARNED 6.25 PER CENT. 


Pacific Mutual’s Investments—Insur- 
ance in Force $160,659,702—$21,- 
518,654 1915 Business Written 
A death rate actual to expected of 
65.89 per cent., and an average rate of 
interest earned on invested funds of 
6.25 per cent. during 1915 are two of 
the many interesting features of the 
annual statement of the Pacific Mutual 

Life, of Los Angeles. 

Forty-eight years ago the Pacific Mu- 
tual Life started on its underwriting 
career, and its operations have been 
consistently successful. 

On December 31, 1915, the total busi- 
ness in force was $160,659,702. During 
1915 $21,518,654 business was written, 
showing a gain of $6,134,255 at the end 
of the year. 

The cash income for 1915 was $9,- 
753,687.16, a gain over 1914 of $247,- 
571.11. The company paid policyhold- 
ers during 1915 $3,939,593.98, making 
a total since organization of $44,350,- 
477.81. 

Surplus on December 31, 1915, was 


$3,504,807.47. The gain in this item 
during 1915 was $514,961.90. 
The assets on December 31, 1915, 


amounted to $35,656,611.04, a gain of 
$3,051,998 over 1914. The _ reserves 
showed a gain of $2,315,612.81, and to- 


talled $29,906,225.44 on December 31, 
1915. 
From the Accident Department the 


premiums amounted to $1,794,094.77. 
Thus is added another successful 
chapter to Pacific Mutual history. 





Emma B. Levy, of the New York Life, 
signed a contract with that Company 
or November 10, 1914. She paid for 
fifty-six policies last year for $78,500. 


PENN. MUTUAL LIFE REPORT 


INCREASE PREMIUM ABATEMENTS 








Income Amounted to $31,427,403— 
25,037 Policies Issued During Year 
—Lower Expense Ratio 





The sixty-eighth annual report of 
the Board of Trustees of The Penn 
Mutual Life Insurance Company is pub- 
lished to-day for the information of its 
members and the public interested in 
the financial standing and development 
of this long-established Philadelphia 
institution. 

The Penn Mutual was organized in 
1847, and begins its sixty-ninth year 
with 237,603 policies for the immense 
volume of $646,383,305 of paid-for insur- 
ance on its books. The average 
amount of each policy is $2,720. This 
great volume of insurance protection, 
all held by residents of this country, is 
guaranteed by a reserve of $136,474,368. 

During the year 1915 the company 
transacted a larger business than in 
any previous year. Notwithstanding 
unfavorable general business condi- 
tions throughout the country, and a 
more rigid selection of risks, 25,037 
policies were placed in force, providing 
insurance protection amounting to $77,- 
956,559 to residents of the United 
States, the operations of the company 
being limited to this country. A com- 
parison with the report of 1914 shows 
that the assets during the year in- 
creased $8,559,766, the total assets of 
the company on December 31, 1915, 
reaching the sum of $160,500,403. 

“The income of the company from all 


sources amounted to $31,427,403, a gain 
over 1914 of $1,270,184. From interes 
and rents the company derived the sum 


of $7,499,992, an increase Over 1914 g | 


$273,871, being greatly in excess of the | 
amount required to maintain the rp | 
serve. 


A lower expense ratio to income 
combined with interest gain and gay. 
ing from expected mortality, enables | 
the trustees to award the sum of $4. 
301,000 for premium abatements, an jp. | 
crease over last year of $312,000. This 
is the largest apportionment in the his. 
tory of the company. The entire 
amount is carried as a liability. 


To the representatives of deceased 
members there was paid in 1915 the 
sum of $6,942,509, and for matured ep. 
dowments and annuities the sum of $2, 
702,051. All beneficiaries were paid im. 
mediately upon receipt of due proofs 
of loss, and checks for endowments, ap. 
nuities and payments under income 
policies were mailed in advance for de. 
livery on maturity or due dates. 


To provide against unusual mortality 
and asset fluctuations, the company 
maintains contingent reserves now ag. 
gregating $6,447,286. 


The Insurance Department of the 
State of Pennsylvania made an exan.- 
ination of the company during the year 
and in concluding his report the Insur. 
ance Commissioner stated: 


“In making our examination of this 
company the fact that it was organized 
and conducted upon a purely mutual 
basis was continually impressed upon 
us. The company has no stockholders, 
and its books, records and methods o 
administration show that the mutual 
ity of its policyholders is preserved and 
that they are the only participants in 
its benefits. The charter was granted 
by our own State in 1847, and _ the 
growth and development and stability 
of the institution reflect credit upon 
the commonwealth.” 
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New England Mutual Life Insurance Company 


87 Milk Street, Boston, Massachusetts 


ALFRED D. FOSTER, President 


D. F. APPEL, Vice-President 


JACOB A. BARBEY, Secretary 


Abstract from the Seventy-second Annual Report 


For the Year ending December 31, 1915 
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$74,274,980.68 
69,154,791.00 

5,120,189.68 
10,192,309.35 


13,496,775.51 


Increase 
Increase 
Increase ... 
Increase 

Increase . 


Payments to Policyholders......... 7,234,871.11 Increase ... 

New Insurance Paid-for............ 36,055,913.00 Increase ... 

| Total Insurance in Force........... 309,699,971.00 Increase ... 
EDWARD W. ALLEN, Manager, Astor House Building, NewYork City 


LATHROP E. BALDWIN, Manager, 141 Broadway, New York City 

PARKER & HINKLEY, General Agents, White Building, Buffalo, N. Y. 
HENDERSON & MANN, General Agents, Cutler Building, Rochester, N. Y. 
HENRY P. WICKES, General Agent, Union Building, Syracuse, N. Y. 


..... $4,111,969.65 


3,995,364.42 
116,605.23 
603,188.75 
756,936.45 : 
699,787.99 
4,494,061 .00 
18,967,525.00 
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Pin, Breaks Records 
Under Mutualization 


ISSUE IN 
$385,577,476 





INDUSTRIAL 1915 WAS 





Combined Insurance Issued and Revived, 
$581,090,889—Combined Outstand- 
ing $2,810,080,324 





Under mutualization the Prudential 
insurance Company in 1915 broke all 
records for the writing of industrial 
The Company’s 1915 insur- 


business. a ; 
ance issued and revived on paid-for 
pasis for industrial was $385,577,476, 


number of policies, 2,580,678. For or- 
ginary the amount of insurance issued 
and revived on paid-for basis was 
$195,513,413, number of policies, 2,748,- 
429, The total 1915 insurance issued 
was $581,090,889. . 

The Company’s collection per cent. 
was greater than in 1914. The indus- 
trial expense rate was the lowest in the 
pistory of the Company. The average 
earnings of the field force were the 
largest in the history of the Company. 
Company’s Statement in Tabloid Form 

The Company’s figures in tabloid 
furm made public. this week follow: 

















Insurance Issued and Revived (Paid- 
for Basis) 
1914 
Number Amount 
Industrial 2,356,034 $346,782,340 
Ordinary 150,848 172,181,481 
Combined 2,506,882 $518,963,821 
1915 
Number Amount 
Industrial 2,580,678 $385,577,476 
Ordinary .... 167,751 195,513,413 
Combined 2,748,429 $581,090,889 
Increase in Paid-for Insurance 
1914 
Number Amount 
Industrial 795,325 $105,026,388 
Ordinary .... 74,598 80,572,940 
Combined 869,923 $185,599,328 
1915 
Number Amount 
Jaidustrial 912,017 $127,745,918 
Ordinary .... 80,614 89,856,158 
Combined ... 992,631 $217,602,076 
Insurance in Force December 31 (Paid- 
for Basis) 
1914 
Number Amount 
Industrial ... 11,959,621 $1,567,542,431 
Ordinary .... 876,024 1,024935,817 
Combined 12,835,645 $2,592,478,248 
1915 
Number Amount 
Industrial 12,871,638 $1,695,288 349 
Ordinary .... 956,638  1,114,791,975 
Combined 13,828,276 $2,810,080,324 


Forty-Year Achievement 
The achievement of rolling up insur- 
ance in force of $2,810,080,324 has been 
made in forty years’ time. The origi- 


nal authorized capital was $25,000. By 
1885 it had $40,266,445 industrial insur- 
arce in force; by 1895 $268,414; by 
1210, $1,143,352. The ordinary busi- 
ness by 1895 had reached $34,716,055 
in force. 

The Prudential organization is one of 
the greatest the world ever saw, and 
has been studied by efficiency experts 
from ,many countries. 





GROUP INSURANCE 





W. C. Johnson, G. W. Cox and A. F. 
Gates Speak in Support of 
Massachusetts Bill 





At the joint legislative insurance com- 
mittee of Massachusetts last Tuesday, 
William C. Johnson, New England In- 
spector of Agencies for the Equitable 
Life, appeared on behalf of House Bill 
No. 761, which seeks to amend the 
Massachusetts laws to permit of the 
writing of group insurance. 

Mr. Johnson, who is one of the most 
effective speakers appearing at these 
public hearings, dealt with the subject 
comprehensively, his presentation or 
this phase of social betterment work as 
le termed it, eliciting many questions 
from committee members. Andrew F. 
Gates, of Hartford, and Guy W. Cox, 
for the John Hancock and Metropolitan, 
also supported the bill to which there 
was no opposition. 

A number of fraternal orders ap- 
peared to have the legislature tinker 
up the fraternal laws revised and en- 
acted but a year or two ago, to enable 
them to enter into the infantile insur- 
ance business. George Dyre Eldridge 
was their most eloquent spokesman, 
but it is not at all likely that the com- 
mittee will favor the measure, since 
the insurance department is opposed. 

Elwell’s bill to separate the insur- 
ance and investment features of endow- 
ment policies was also heard. His bill 
was opposed by all the Massachusetts 
life companies, the insurance depart- 
ment and the Boston life underwriters’ 
association. 





WASHINGTON’S BIRTHDAY DINNER 

One of the largest gatherings of life 
insurance men ever seen in New York 
City will attend the Washington’s Birth- 
day dinner of the Life Underwriters’ 
Association of New York. Superintend- 
ent of Insurance J. S. Phillips, William 
li. Bilheimer, manager for the Equita- 
Lie in St. Louis; J. L. Shuff, manager of 
Union Central in Cincinnati, and E. A. 
Woods, president of the National Asso- 
ciation of Life Underwriters, will be the 
speakers. The scene will be the Hotel 
Astor. 





E. A. Woods will be the principal 
speaker at the annual meeting of the 
Chicago Life Underwriters’ Association 
on February 10. 

The Mutual Benefit’s percentage ot 
rejected applications to total received 
in 1915 was 8.88. 





A. S. WING EULOGIZES AGENTS 


SOLICITATION 





IS NECESSARY 





Annual Report of President of Provi- 
dent Life & Trust—Gains Made 
By Company 





In his annual report to directors of 
the Provident Life & Trust, President 
Asa S. Wing paid an earnest tribute 
to the life insurance agent. Discussing 
the enormous amount of insurance in 
force in America he said that this great 
bulwark of protection has been built up 
and kept growing larger and larger by 
the indefatigable work and persistence 
vf the life insurance agent. Great as 
has been the increase of appreciation 
of the benefits of life insurance men 
are still slow to avail themselves of it 
without personal solicitation, 
Psychological Reason for Wanting to 

Be Solicited 

“It is not that the individual does 
not intend to provide for his family— 
most men do—but life insurance 
seems to be a thing which men, left to 
their own volition put off,” he said. 
“Various attempts have been made 
from time to time to offer insurance 
to the public without the intervention 
cf the agent—and thus save to the 
insured the expense involved in the 
agency system, but all without success. 
As a rule, men do not insure without 
being asked to do so. There seems to 
be some psychological reason for this, 
or it would not be so universal. Our 
agents then are the makers of this 
great system of life insurance. To its 
agents each life insurance company 
owes its existence and continuance. 
Indeed every holder of a policy of life 
insurance in a good company is under 
an obligation to the agent who induced 
him to insure.” 

Provident L. & T. Gains 

In discussing Provident Life & Trust 
gains during the year, President Wing 
suid that the amount of new life insur- 
ance paid for was larger than any pre- 
vious year by more than $3,750,000. 
The total amount of insurance out- 
standing is larger than heretofore by 
more than $13,000,000. The assets at 
present market value now amount to 
$86,573,848, a gain of more than $4,500,- 
006 during the year. The contingency 
reserve has increased about ‘$1,500,000 
since the last annual report. 

The Company paid 631 death claims, 
involving a payment of $2,399,920, be- 
ing fifty-eight more deaths and $61,23- 
in amount than reported the year be- 


fore. The amount of actual death 
claims reported in 1915 was 53.4 per 
cent. of the expected mortality. For 


1614 the corresponding percentage was 
54.2, and for the fifty-one years of the 
Company’s experience to the close of 
115, 64.5 per cent. 
Investments 

In discussing investments and ex- 
penses of management Mr. Wing said: 

“The real estate investments report- 
ed one year ago as $1,258 617.68 have 


been increased to $1,290,813.14, of 
which $600,000 is represented by the 
home office buildings in Philadelphia, 
avd $690,813.14 by real estate acquired 
by foreclosure of mortgages. The 
amount invested in bonds and mortga- 
ges on real estate has increased from 
$24,557,480.68 to $25,066,295.57. A de- 
tailed list of the bonds owned by the 
Company is given herewith, showing 
a total at present market value of $43.- 
721,807 as compared with $39,844,980 
one year ago. 

“The loans on policies have increased 
from $10,653,169.28 to $10,675,221.54. 
Other collateral loans amount to $1,- 
969,436.93 as compared with $2,810,- 
711.78 reported a year ago. 

Expenses of Management 

“The total outlay for rents, salaries, 
taxes, medical examiners’ fees, adver- 
tising, stationery, repairs to real es- 
tute, etc., was $1,165,010.01 as compared 
with $1,709,175.72 so expended in 1914 
-a reduction of $544,165.71. This un- 
usual decrease is explained by the fact 
stated in our last report that in 1914 
ws were obliged to pay $566,734.55 
taxes on assets to the State of Penn- 
Sylvania, for the years 1912 and 1913, 
by a decision of the Supreme Court of 
the State. 

“A new Act of June 17, 1913, has 
within a few days been construed by 
the Court of Common Pleas in Phila- 
delphia as exempting this Company 
from paying a similar tax for the year 
1914 and thereafter. If this construc- 
t‘on stands, it will place this Company 
on the same plane with other mutual 
life insurance companies of this State 
8s regards tax on assets. Any other 
construction would in our opinion be 
a discrimination against the policyhold- 
ers of this Company unwarranted by 
law or equity. 

“The payment for agents’ commis- 
sions On new and old business were $1,- 
065,821. Agents’ commissions for the 
previous year amounted to $1,004,231.” 

The aggregate new business in 1915 
was $329,691,608; 126,923 policies. Of 
these 93,161 were endowment policies; 
1,335 life, and 16,427 term. 





HARTFORD ASSESSMENTS 


Travelers to be Taxed on $2,405,700; 
Connecticut Mutual on $1,400,000; 
Hartford on $562,000 





The grand tax list of the city of Hart- 
ford has been made public. 

The Travelers heads the list of as- 
sessments with $2,405,700. The Con- 
necticut Mutual Life is third with $1,- 
400,000. The remodeling of the Aetna 
Life Insurance Company’s building has 
added $240,000 to the grand list, the 
building now being assessed at $1,900,- 
00C instead of $760,000 as last year. The 
Hartford Fire is assessed at $612,600; 
Aetna Fire at $562,000; Connecticut 
General at $227,700; National Fire at 
$401,300; Rossia, $225,500; Scottish U. 
& N., $157,000; Phoenix Mutual, $350,- 








STRENGTH OF A 
GIBRALTAR | 








rudential Agents 


000; Phoenix, $175,300. 





are successful. Their line of low-cost policies are easy to sell. 


All profits go to policyholders. 


Worth looking into. 


THE PRUDENTIAL INSURANCE Co. OF AMERICA 


FORREST F. DRYDEN, President 


Home Office : 


NEWARK, N. J. 


Incorporated Under the Laws of the State of New Jersey 
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within ts jurisdiction during thé nual marks for death, and 695,000,000 marks of China. While in the office he saw a must take care of ourselves and thg 
1914. The development of the various for endowment. Industrial insurance copy of the “Metropolitan,” the maga- immediately dependent upon us 
branches of the business during the aggregated 1,641,000,000 marks. The zine of the Metropolitan Life, which means of a guarantee that cannot 
962 life assurance companies during circulates throughout the world. This affected by wind or weather or extray 





period covered is given in considerable 


detail. Satisfactory results are shown 1914, against 1,020 the previous year, led to a talk on life insurance. cus influences. A few years ago 
” . had a gross premium income of 749,- “T find,” said the Chinese Executive, countrymen would have laughed 
despite the fact that the war had some 499000 marks, against 708,900,000 in “that our men of standing are looking iaugh—at life insurance. That is, th 
ill effects. New life assurance written 1913. upon life insurance in the light of a were ready to consider a comp 
showed a net increase of 152,000,000 Accident and _ liability companies good investment—just as you Ameri- ‘crazy’ that would take risks upon th 
marks, against a net increase of 700, numbering 48, one less than in 1913, __ : _ lives and pay a big sum to wido 


000,000 marks in 1913 over 1912. had a gross premium income of 104,- orphans, mothers’ or _ others. 

A net decrease of 56,000,000 marks in 000,000 marks, an increase of 5,500,000 marks, against 236,300,000 marks in Chinese thought has changed woné 
the amount insured under industrial marks over 1913. Fire insurance com- 1913. The aggregate premiums of 1,- fully in the past quarter of a centy 
policies is reported. The German life panies showed a slight increase in pre- 881 institutions was 1,153,700,000 marks, and you now find men of both lg 
assurance organizations showed a net mium returns, the returns of fire in- an increase of more than 40,000,000 and smaller means taking out poli 
decrease of 11,700,000 marks in profit surance companies totalling 237,600,000 marks over the previous year. as investments.” 





THE TRAVELERS INSURANCE COMPANY — 


HARTFORD, CONNECTICUT 
L. F. BUTLER, President 


The Largest Company in the World Writing Accident and Workmen’s Compensation 
Insurance and the Leading Company Writing Guaranteed Low Cost Life Insurance 


FINANCIAL CONDITION JANUARY 1, 1916 


EP eee eee $104,159,108 Life Insurance in Force ..... $394,815,205 
Reserves and all other Liabili- Increase in Life Insurance in 
err errr Trey 90,350,306 Force ................. 46,225,412 
Capital and. Surplus testes 13,808,802 New Life Insurance Paid for . 
aid Premiums for Life In- I ater de aD arcas 78,421,455 
I os a a oS thie ai a 10,911,807 


Increase in Life Insurance 


Paid Premiums for Accident a de 2 rn 
and Health Insurance. ... 4,974,426 aid for 1915. ee a oe 18,909,951 
aid Premiums Workmen’s otal Income 1915......... , 30,699,757 
Compensation and Liabil- aid for Prevention of Acci- 
ity Insurance ........... 10,236,848 dents by Inspection...... 2,537,506 


Total Payments to Policyholders, $162,931,650 





THE TRAVELERS INDEMNITY COMPANY 


HARTFORD, CONNECTICUT 
Steam Boiler and F lywheel, Property Damage and Collision, Burglary and Plate Glass Insurance 


FINANCIAL CONDITION JANUARY 1, 1916 


a $2,927,712 tan: Cigims 1915... .. 66. <c00 $404,024 
Reserves and all other Liabilities 1,351,765 


Capital and Surplus........... 1,575,947 aid for the Prevention of Acci- 
Added to the Reserve for the dents by Inspection 1915.... 99,752 





Protection of Policyholders 
BD Sin 4k KR Ae owes 205,413 Total Income .............. 1,335,406 
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THE MUTUAL BENEFIT RATIOS 


GAIN AND LOSS EXHIBIT SHOWN 








Ratio of Not Taken Policies—Basis of 
Paid-for Insurance Reserves and 
Other Figures 





The Mutual Benefit’s ratio of expense 
and taxes to total income in 1915 was 
only 12.26 per cent., lowest it has been 
for years. The net rate of interest 
earned in 1915 on invested assets (par 
yalues) was 4.76 per cent. The actual 
mortality for the year was only 56.38 
per cent. of the expected. The amount 
set aside for regular dividends payable 
during the current year is $472,381 
larger than the corresponding 1914 
amount. In addition to the regular 
dividends $1,156,978 is set aside for the 
payment of a special dividend in the 
year 1916. 

The following are some interesting 
comparative ratios of the Mutual Bene- 


fit: 
Ratio expenses and taxes to total in- 


come: 1915, 12.26; 1914, 12.5; .1913, 
12.9. In computing this ratio, Supple- 


mentary Policy claims are not included 
in income. 

Insurance expenses incurred (paid-for 
pasis) including taxes to paid-for insur- 
ance premiums: 1915, 15.23; 1914, 
15.04; 1913, 15.30. The company’s total 
expenses and taxes are within the pre- 
mium loadings for expenses. Of course 
taxes on real estate and investment 
expenses are properly a charge against 
interest income rather than against 
premium loadings. 

Net rate of interest earned on mean 
invested assets (par values): 1915, 
4.76; 1914, 4.79; 1913, 4.77. 

Gain and Loss Exhibit 

The company’s gain and loss exhibit 
nade on a paid-for basis compared with 
last year shows: 


1915 1914 
Savings from loadings..$ 869,271.09 $ 895,836.50 
Interest earned in excess 
of reserve re quireme nts 3,069,400.59 
Mortality savings ...... *3,334,975-75 
Salvage on Release 
reserves 


2,858, 130.73 
*2,738,506.66 
215,158.40 200,334-99 





$7,488,805.83 $6,692,808.88 

NOTE.—(*) 
nuities. 

Ratio of Not Taken Policies (cancel- 
lations) to issues: 1915, 10 per cent.; 
1914, 12 per cent.; 1913, 12 per cent. 

Ratio of voluntary cessations during 
the year to total insurance in force at 
begirning of year: 1915, 4.3; 1914, 4.3; 
1913, 4.1. 

Of the company’s paid-for insurance 
reserves, 65 per cent. is now on a 3 per 
cent. basis, and 85.8 per cent. of the 
company’s paid-for insurance in force 
is or a 3 per cent. interest basis. The 
balance is on the 3% per cent. basis. 

The company’s assets, market values, 
paid-for basis, are $190,330,153.12. The 
company’s paid-for insurance in force 
now amounts to $761,459,167, an in- 
crease over 1914 of $47,226,097. 

In 1915, 1,746 Convertible Term poli- 
cies for $5,418,052 were reported pate 
for. On December 31, 1915, the com- 
pany had $16,947,134 of Convertible 
Term policies in force. 


Including amount saved on An- 





HOME LIFE OF AMERICA 

The year just closed shows that the 
Heme Life of America has doubled its 
Premium income since 1911; has more 
than doubled its assets; has quadrupled 
ee policy reserve; has doubled the num- 
eer of policies in force; and practically 
has doubled the volume of insurance in 
foree, In 1915 the Company’s premium 
income was $547,395; its policy reserve 
— $605,068; its policies in force $65,- 
16; its insurance in force $16,049,381. 





ROYAL UNION FIGURES 
ee Royal Union, of Des Moines, Ia., 
os $34,945,696 insurance in force, gain- 
= ¥4,461,454 in 1914. Its ledger assets 
ma $5,679,778. Its total 1915 income 
pee 831,715. Its average and interest 

Profits earned, 6.22 per cent. 


PHILADELPHIA LIFE REPORT 


Assets More Than $4,500,000—Company 
in New Office Building—in Fifteen 
Different States 

For the past year all departments of 
the Philadelphia Life have shown con- 
tinuous and satisfactory progress. The 
war has continued throughout the whole 
year and business has been somewhat 
disorganized, although it has shown re- 
markable expansion along certain lines. 

The company is now conducting busi- 
ness in fifteen different States and the 
District of Columbia, all of which are 
contiguous with the exception of Cali- 
fornia. In California it has had an 
enterprising agency which has written 
a considerable amount of business. 

During the year the company has ac- 
cumulated an additional $500,000 of as- 
sets and has now over $4,500,000. The 
assets of the company have been con- 
servatively and carefully invested, and 
the rate of interest shows a material 
increase for the past year. The loans 
made to policyholders have increased 
from $775,051 to $934,378. This in- 
crease still indicates that general busi- 
ness has not resumed its normal char- 
acter and that many persons have 
availed themselves of the value con- 
tained in their policies in order to tide 
over present emergencies 

Just before the end of the year, the 
company moved to its new office build- 
ing which has now become one of the 
land marks on the principal street in 
Philadelphia. The company believes 
that the investment in this real estate 
is one which will result in immediate 
and permanent accretion in value. The 
company occupies the three lower 
floors and the basement while the two 
upper floors are available for sub-let- 
ting. 

OHIO STATE LIFE 
Makes Gain of $180,966 in Assets; 
$1,389,349 in Insurance; $57,577 
in Premiums 

The Ohio State Life, of Columbus, 
which wrote its first policy in July, 
1906, now has total admitted assets of 
$938,830, and a surplus to policyhold- 
ers of $269,988. Its insurance in force 


is $9,543,504. The following table 
shows the growth in 1915: . 
Gain in Premiums Collect- 

er ae eee $ 57,571.41 
Gain in Interest Collected 5,839.99 
Gain tm Assets ....cccccce 180,966.88 
Gain in Reserve .......... 158,715.00 
Gain in Net Surplus ...... 17,196.21 
Gain in Dividends to Pol- 

PS errr 3,805.79 
Gain in Insurance ........ 1,389,349.00 


John M. Sarver, who is ably piloting 





J. S. RICE, 
Chairman of the Board 


Great Southern Life Insurance Company 


HOUSTON, TEXAS. 


j. T. SCOTTY, 


Treasurer 





*AMARILLO 


DENISON, 


DALLAS. TEXARKANA® 
FT.WORTH ¢ 


THE 
BIG 


TExas GREAT 





The Big Texas Company 


Assets over 


TWO MILLION DOLLARS 


Insurance in force over 


THIRTY-TWO MILLION 


DOLLARS 








For Agency Contracts Address 0. S. CARLTON, Pres., HOUSTON, TEXAS 





GUIDING THE INTERVIEW 

A newspaper reporter of large expe- 
rience is responsible for the statement 
that interviews with people who per- 
haps do not want to say certain things 
for publication, can be so managed that 
such people will say, almost uncon- 
sciously, precisely the things desired. 
“On a difficult assignment,” he writes, 
“IT never argue, never attempt to force 
the answer. I wait for the man I have 
called on to say something—no matter 
whither it may lead the conversation, 
50 long as he does the leading. Soon he 
talks himself into a less resolute frame 
of mind, and with tact, becomes quite 
tractable. Nine men out of ten can be 
led where you want them, if you will 
let them lead the way, and don’t force 
matters yourself. This man, says the 
New England “Pilot,” has proved that 
he knows just what he is talking about. 





EK. P. MELSON 
President 


JOHN G, HOYT 
Vice-President 


MISSOURI 
STATE LIFE 


Salable 
Policies 


Participating and Non-Participating 








Special Inducements for 
General Agency Contracts 


Home Office: ST. LOUIS, MO. 














the company, believes that 1916 will 
be its banner year. 
Representing 





The Mutual Life Insurance Company 
of New York 


You will make money. 


The great strength, big dividends and incom- 
parable benefits of the ‘‘oldest company in America 
mean certain success for you. 


For Terms to Producing Agents, Address 


GEORGE T. DEXTER, 2d Vice-President 
34 NASSAU STREET, NEW YORK, N.Y. 


9? 








The 


Perfect Protection Policy 


OF THE 
RELIANCE LIFE 


gives you something absolutely new 
and different to talk to your pros- 
pects. Gives you a chance to earn 
more money 
making. 


than you are now 
Our Life Insurance Contracts con- 
tain the most up to date clauses 
known to the Insurance World. 
The Accident and Health gives full 
protection for at least a third less 
cost than regular casualty com- 
panies. Our agency contracts are 
as liberal as can be made. 


WRITE.AND WE WILL TELL 
YOU MORE ABOUT OURSELVES 
Reliance Life Insurance Company 
of Pittsburgh 
FARMERS BANK BUILDING 
PITTSBURGH, PENNSYLVANIA 








You Wish To Be Paid Well 


for your efforts. Producers receive 
liberal compensation under the 


Direct Agency Contract 
OF THE MANHATTAN LIFE 








A top-notch renewal income as- 
sured for years to come. 


Several pieces of excellent terri- 
tory, with exclusive rights, open 
for men of character and ability. 


For particulars address 
THE MANHATTAN LIFE 


INSURANCE COMPANY 
66 BROADWAY NEW YORK 











WHAT IS OPPORTUNITY? 


As arule something you create 
yourself, but working conditions 
helpa great deal. ‘That is where we 
can help—if you can deliver. One 
or two openings of importance now 

but only for the right men. You 
may be the man. It’s your move. 


Pittsburgh Life and 
Trust Co. 


Home Office, Pittsburgh, Pa. 


W. C. BALDWIN, President 
HOWARD S. SUTPHEN, Director of Agencies 
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6 THE EASTERN UNDERWRITER 
NEW ORLEANS ON JOB EARLY °<tixs most attractive in New Orieans " _ 
ieny themselves the pleasure of en | STATE MUTUAL LIFE ASSURANCE COMPANY 
chen soir ny themselves the ‘pleasure of en A ASSURA A 


CONVENTION IN 


Wilson Williams to Present City’s At- they will be taken in hand by men who Incorporated 1844 BURTON H. WRIGHT, President 
tractions at Washington Meeting huve kept Louisiana to the front in pro- ANUARY 6 
of National Committee dvction. Frank Levy, the dignified and Paeate y lant $48,720,825.44 
—_—— wagnetic; T. “Panama” Thompson, the 11 Ral lL eR RNR TN ta aR circ 45.490.990.83 
Although the 1916 convention of the gs; ategist; Wilson Williams, the ag- a Ng a Ma ea el a a , , 
IND ii, bn ite cere oe oe hia erm ree $3,229,834.61 


National Association of Life Underwrit 
ers will not be held for some months 
yet, the general agents and other life 
men of New Orleans have already 
started a campaign to bring the 1917 
convention to that city. At the meet 
ing of the National Association’s ex- 
ecutive committee in Washington this 
month Wilson Williams, general agent 
of the New England Mutual, in Louisi 
ava, will extend the formal invitation. 


Mr. Williams says that New Orleans these gentlemen finish with them, it HAT NO OTHER COMPANY HAS DONE 
men will offer the delegates the pleas- will be one of the marvels of the age. , fo repay to its Policy-holders in Death Claims, Endowments, Dividends, Surrender 
ure of seeing “one of the most pictur Come to New Orleans in 1917. The . ht Si = <p a # — anne Shan hey Baek pal Se Hse poceues. 
e:que and attractive cities in America. ciher places can wait. Total premiums received, | Dec. 1, "1846, ee $302,236,187.70 


The new spirit of commercialism which 
is becoming rampant in the city is tem 
pered by much of the old atmosphere 
ti at has always made the Crescent City 
attractive to strangers. The visitor will 
see unsurpassed port facilities, modern 
cotton warehouses, the huge grain ele 
vitors, the most extensive and best 
system of wharves and docks in the 
United States; a residential district 
that will compare with anything in the 
country and a municipal water works.” 

In an article regarding New Orleans, 
making a bid for the convention, the 
Insurance Vindicator discusses the his- 
toric memories of the city, the restau- 
rants with their novel dishes, and ever 
mysterious concoctions which cheer 
but do not inebriate It ends a two 
eclumn article with the following plea: 

The fiery Meyer, the tireless Powell, 
the studious Horner, the form of fash- 
ion Jerome Edwards, the genial Sills, 
the hustling Kddy Woods, the elegant 
Bishop, the rapid-fire Huff—-in fact all 
the old wheel horses of the associa- 
tion, as well as the demure and digni 
fied New England contingent will find 


And when they come to New Orleans 


gziessive and resourceful; “Bill” Smith- 
er, the strong and convincing; Dr. E. 
i. Simmons, the forceful and eloquent; 
W EE. Millsaps, the quiet but effective; 
W. R. Harriss, the suave and gentle; 
H. L. Garie, the Napoleonic; Wm. 
Henry Brown, the well equipped; J. H. 
LeSance, the clever and reassuring 

these and many others will be there to 
vive them a warm welcome. If there is 
woything the visitors haven’t seen when 


HAS $104,822,701 IN FORCE 


Industrial Outstanding of Life Ins. Co. 
of Va. $83,314,410; Ordinary, 
$21,508,291 


The Life Insurance Company of Vir 
ginia wrote $4,024,593 in ordinary dur- 
ings 1915 and $17,368,593 in industrial, 
the total paid for new business being 
$21,393,196. Revivals follow: Ordi- 
nery, $334,113; industrial, $2,604,083; 
total, $2,938,196. 

The Company had in force December 
34, 1915, $21,508,291 ordinary; $83,314,- 
$10 industrial; $104,822.701 total. 


PLACES ONE OUT OF SIX POLICES 
President Cunningham, of the Mon- 
tuna Life, estimates that the total Mon 
fauna production by all legal reserve 
companies in 1915 will be $20,000,000. 
lt!is own Company wrote in that State 
$3,414,770, and has issued one out of 
every six policies placed upon the lives 
of Montana citizens. The Company’s 
new business in 1915 was $4,136,040. 


OF WORCESTER, MASSACHUSETTS 


Substantial gains made in all departments. 
Liberal policy contract, embodying every up-to-date feature. 
Low net cost. 
Occasionally we have an opening. 


EDGAR C. FOWLER, Superintendent of Agencies 








The Connecticut Mutual Life Insurance Company, 
PRESIDENT JOHN M. TAYLOR, HARTFORD, CT. 


Insurance in force, 100,411 Policies for $237,784,931.79 
WM 


311,968, 360.63 
9,732v172.93 





Total.returned to Policy-holders, as above noted, in same period......... 
Excess of amount returned................... ; See Ga lecoCharN eas acta 











American Central Life 


Insurance Company 


INDIANAPOLIS, INDIANA 


Established 1899 
All agency contracts direct with the company 


Address: 


HERBERT M. WOOLLEN, President 

















THE PACIFIC MUTUAL LIFE INSURANCE COMPANY 


OF CALIFORNIA 





RESULTS FOR 1915—FORTY-EIGHTH YEAR 

















Including Hlome Office Building 


Interest Due and Accrued..... 


, 504,814.33 


Die Eile Sees Sey ET ie FOE NUE) oa ho iio cies ce RRd OOO Ow wee es $ 21,518,654.00 
Total Life Insurance in Force, December 31, 1915 ... ww cic ccc cc tceececs 160,659,702.00 
ID 5055 ah apa to PW. -0 a 41S So. 0b ERO Ko ae we 6,134,255.00 
I ee ae ng To 18 Lal O'S HE AR OR AR ROK a eae HR 9,753,687.16 
I I vig) pibera: ce vb. Aico waa e116 05 wee Ac Sw thle re Soares we GI 247,571.11 
ao oho i08 ht ce NieG nee wk $0 w/b vee ao See Re © BK tends 3,939,593.98 
Grand Total Paid Policyholders since Organization ....................0000% 44,350,477.81 
Surplus, Assigned and Unassigned (Exclusive of Capital)....... 0 .................. 3,504,807.47 
Gain in Gurnee CRasgned GAG Unbssigned) ... so occ ck ieee vencceccecess 514,961.90 
YS a ee ras iat Auta. laepiial : dovin w ou hOS SE ww eae ee 3,051,998.79 
EN A Ne nc a a Nh ee ewig ore Woke oi ie NIA eas 2,315,612.81 
ee en, I IE 60-5... 4o. 4 ecw ered. gid hep mee wo 6-018 Mies aw Oe 1,794,094.77 
BALANCE SHEET, DECEMBER 31, 1915 
ASSETS Fe ee LIABILITIES 
eee te ee a aE $29,906,225.44 
the st tutory percentage of appraised Claims in Process of Adjustment. 451,518.01 
Loans on Approved Collateral. . . 1,809,253.94 Premiums and Interest Paid in 
Loans to Policyholders......... 7,036,470.80 ES ee ee Se 199,956.83 
nono case does amount of Loan 
exceed the Reserve held by — the Reserved for Taxes Payable 1916 146,000.00 
ompany 
ee ere ee eee Cree 2,853,858.07 All Other Liabilities Vitec bing 448,103.29 
Real Estate Owned............ 1,296,857.62 a we oe 


missions in Accident Department 














Jutstandi g »>d— ogs ee 
C Finest gg - 627,500.84 hast Total Liabilities....... $31,151,803.57 
) Accident Department 313,747.81 RMN EOE 5k. 6555 -o50s.a dis eer & 1,000,000.00 

wa as pe oe Surplus Set Aside for Future Div- 
ener 1,096,608.19 idends to Policyholders..... 2,427,461.56 
ain... 245.70 Bo i colina rneinith 
TOTAL ADMITTED ASSETS... $35,656,611.04 | Se eee $35,656,611.04 


FOUNDED 1868 
Death Rate Actual to Expected, 65.89% Average Rate of Interest Earned on Invested Funds, 6.25% 
HOME OFFICE 


LOS ANGELES, « 


Good Connections can always be made with 


our General Agents throughout the Country CALIFORNIA 
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THE EASTERN 
MANHATTAN’S NEW CONTRACT (i. GisSyation or this trust, even. by 


paying instalments to the insured him- 

LOW DOUBLE INDEMNITY RATES ¢elf, defeats the very purpose of the 
i trust. The Company will pay the pre- 

Provisions of Disability Clause—Premi- j;ums on the insurance in case the in- 
ums Waived if Insured’s Permanent- —s s»red becomes totally and permanently J. C. WILSON 
ly Injured Before 60 disabled, thereby doing its full share to ; ‘ 

gpticigee™ maintain the trust in its entirety, but President 

The rates, age 35, $1,000 on the Man- we do not wish to enter into any ar- 
hattan Life’s new double indemnity rangement, even with the insured, the 
policy, announcement of which was result of which arrangement might be 
wade in The Eastern Underwriter of t 9 deprive his widow or orphans of an 


UNDERWRITER 
























J. S. EDWARDS, 


Secretary 




















last week, follow: estate primarily set aside for them.” 
a ’ ; : . 
= ». | CHARLES DICKENS’ APPLICATION An opportunity for rapid advancement is offered to men 
Stas abl ; 
= zo On February 9, 1858, Charles Dick- who are willing and will. 
=—cm& ens, famous British novelist, applied 


; . : c , ips 20 SENCY CONTRACTS TT 
Ordinary for $5,000 insurance, in the Sun Life FOR AGI Y NTRACTS ADDRESS 


Kirst year 23.89 ssurance Society of L : ‘e hes a e 
irst year pe Assurance Society of London He had H. M. HARGROVE, Vice President 


Subsequent years made an application on January 9 of 


20 Payment the same year. At the time he was BEAUMONT, TEXAS 


























$23.43 First year $22.13 | 
32.25 Subsequent years 30.95 — . 
20-Year Endowment 
$47.47 $46.12 SUN LIVE ASSURANCE SOCIETY, 
| "7 45.97 44.62 LONDON 
The new policies will become effect- —— 
ive February 1, 1916. DECLARATION 
$5,000 Face Limit To te made n0d tigned by oF on teball wf » Perie> mahing wn Assurance un hie or her 
In discussing the contract the com- OWN LIFE 
pany Says: ‘ ( Chnkt Ghat 
“This new double indemnity policy, TRI any” Fae é oialialae 
providing for straight life insurance, for haut scene Fm tes Rhu U2 
double indemnity, and for payment of ant now reiting « AP OpylS rig sities 
the premiums by the Company in case huclollr my . wing desiea.s of, asuring with the BUN LIFE 
of total and permanent disability, may, ASSURANCE SOCIETY, the Sum of & /ZGPZ/ om my ons Life 


in view of the very low rate, be consid- ee ate : oe ee eee ee 


7 
ye . Age dors notexceed QQ Year; tha there gy batho Con 7rd — 
ered a special policy. 


“ ; " that Thave Ay Zze had the Gout Aare Avibws, e@Rupture, nor any Vit 
“The Double Indemnity policy will be or Fins, ond that Vase san alBicted with ony cme Disoriter which trade to the shortening of ss 
s , ‘ stric . - ; - “| H 
issued on the lives of standard risks iy cal is: Retoreted. te to te Ge Sails the Crstews Uenreie an tod Oe ald A District Agency Open in one of the Most Prosperous Sections 








orly, and to no individual in an amount Sonisty; and if any wotrae Avermvot 1 conained im this Distortion, vw sett forth cay of the United States. Will Consider Applications From First- 
greater than $5,000 face amount, which (.ahcachecn ib rsepadacmanladvadtoacameysherdic bets: class Men Only. 
would provide $10,000 in case of death ae ee eee on ee ee se” al ee nah ; , 7 = 
under the travel accident or double in- | ““™"*™s Meet betue ZU" Dow Sehwany, woe BANKERS LIFE COMPANY 
demnity clause. Ce <a ae Des Moines, lowa 
“The Double Indemnity policy cannot Ciltiihi/ 


be issued in connection with term insur- 
ance of any kind, whether such term in- 
surance is ‘introductory,’ ‘initial,’ ‘pre 
liminary’ or ‘straight’ term for a period 
of years. It cannot be issued on joint 


lives. twenty-six years old. Asked in the ap 

“In case an applicant should want plication “in whose name or behalf the M E R I D I A N L i FE 
more insurance than we can grant un- policy is desired,” he wrote, “My own.” 
der the Double Indemnity policy, he The Eastern Underwriter is indebted } N & U R A N i} E C O M P A N yY 
May secure such additional insurance, tg the Massachusetts Mutual Life for a KR 
ue to the limits prescribed by our fae-simile copy of this application, 
rules, by applying for the additional which is sileakaah in this PPro INDIANAPOLIS, IND. 
insurance on new regular forms which 
(o not include double indemnity or dis- . : Te . . 
cine dmreune > ag tt nig p Paget indy ie We have Liberal Agency Contract awaiting a High Grade 
; “The clause in the new policy provid- peyment life policy, which will be avail Producer in Eastern Missouri 
ing for the payment of double the face ahle only for total abstainers. It guar sin 
of the policy, in case of death from ac- artees a saving of 5 per cent. in his 


Comminees are bi!) every Tucadey and Friday, at One o'Clort. 


























cident While a passenger on a public premium. In describing the endow WRITE THE COMPANY FOR MORE INFORMATION 
carrier, is really a contract in itself, ment option the Company says: 

Wherein the rights of the insured are “Now about the special feature of 

protected fully by the statutes of the tiiis policy; a common objection which 

State of New York. a prospect makes to the twenty pay 


Disability Provisions mcnt life policy is that the policy con 


L “The disability clause, ‘waiver of pre- tains no guarantee that it will ever Security Mutual Life Insurance Company 


miums’ clause, of the new policy pro- mature as an endowment for its face 


Vides that the Company shall pay the value; and at the younger ages this is Binghamton N VY 

premiums in case the insured, before a real objection. In our opinion a 9 - i 

é the age of 60 years, shall become per- twenty payment life policy is a better : - ° 
manently and totally disabled. Some policy is every way than an endow- Offers to men able to produce business first class territory, 


may ask why the Company does not ment policy, yet there is many a man 
BO farther and agree to pay the face who buys a twenty payment life policy 
o! the policy in ten or more instal- that afterward wishes he had bought 
a in case the insured became to- an endowment. In this new policy he 
ally and permanently disabled. We can leave his dividends to accumulate, 
have not done so because we believe and by paying premiums for a few more ad H. JACKSON, Supt. of Agencies 
that life insurance is a special and sa- years mature his policy for its full face 
cred trust that the insured puts into value in cash.” 


es 
er 


with direct contract providing liberal compensation. 


For particulars, address 














Solicitors are like gizzards, no good without grit. How many times have you promised yourself to cut loose from your present environ- 
ment and connect with some young company where you can find a future worth considering ? When you climb to the top of the rut 
you have always traveled in, and look out into the wide world, you Jack grit to make the first step, don’t you? Ambition is the main- 
spring of success, but a mainspring has no force unless you wind it up. Grit is the key with which you can do the winding. Jf you 
have ambition enough to desire a better position, and grit enough to go after it, you can spend the winter months in a country where 
the sun shines every day; where the roses bloom perpetually ; where frosts are few and a freeze almost unknown. You can secure a 
good position in a state where only eleven companies wrote as much as a million each last year; where a competitor does not lurk 
behind every bush, and the first wail of a new born infant is not “hard times.” If you have the grit to make a change and a reasonable 
amount of ability you can obtain a connection with the Louisiana State Life Insurance Company, of Shreveport, Louisiana, that will 
mean the realization of all your dreams. That will mean promotion as rapidly as you are entitled to it and the capitalization of your 
individuality at its full value. The president of this Company is W.T. Crawrorp; Vice-President and General Manager, Tuomas P. 
Lioyp, M. D.; Superintendent of Agencies, W. M. Linpsey, all of Shreveport, La. 
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| Live Hints F or Business Getters 


Practical Suggestions to Help the Man With the Rate Book Increase His 
Income and General Efficiency 














At the recent Atlan- 
tic City convention of 
representatives of the 
Equitable Life Assur- 
ance Society, Super- 
intendent of Agencies William E. Tay- 
lor made some suggestions about ap- 
proach that were regarded as valuable. 
He said that it was his belief that in too 
many instances a life company talked 
with a new agent regarding the differ- 
ent forms of policies as issued by the 
company and impressed upon him the 
necessity of a thorough knowledge of 
them, but that, after all, the knowledge 
thus gained was in a sense negative and 
that what the new agent needed most 
is to be told what to do and how to do 
it. He said that if he were talking with 
a new agent he would say to him that 
in approaching a prospect he would 
a‘idress him as follows: 

“I want to talk with you about put- 
ting aside a litthe money each year in 
an Equitable policy.” 

In explaining this Mr 
“I would use the expression ‘putting 
aside’ in order to convey the thought 
into a man’s mind that he was not pay- 
ing out money that was beyond his con- 
trol. I would use the expression ‘little’ 
because if the prospect’s finances were 
beyond my estimate then the word 
would be entirely appropriate, and even 
if his finances were not as I had expect- 
ed, the use of the word would convey 
some thought as to the necessity in my 
mind of putting aside at least the 
amount called for. I would use the 
word ‘in’ instead of ‘for,’ because the 
former conveys a thought other than 
tvat of a purchase of something for 
which he had paid out his money, and 
I would use the word ‘policy’ instead of 
‘contract’ in order to relieve the possi- 
ble thought in his mind that he was en- 
tering into a contract under which he 
cbligated himself aboslutely to pay a 
given amount of money each year, re- 
serving the word ‘contract’ until the 
policy was described and then empha- 
sizing the thought of the contract from 
our side of the transaction.” 

Mr. Taylor said further that if his 
silutation ended there the prospect 
might reply that he did not wish to talk 
with him, and that therefore he (Mr. 
Taylor) would add: “on a form which 
is bound to be of interest to you,” mean- 
iig the life income policy as issued by 
the Society containing the new disabil- 
ity clause. 


An Approach 
Suggestion By 
W. E. Taylor 


Taylor said: 


+ + + 
A. S. Elford, inspect- 
Cover Mortgages or of agencies of the 
and Debts New York Life, in 
By Insurance’ an address delivered 


before the Univer- 
sity of Washington’s insurance class, 
gave students some interesting points 


about approach. He said in part: 


“In canvassing for applications, all 
the elements of good salesmanship 
come into play. You must get your 


prospect’s attention. If he is doing 
scmething else, don’t explain anything. 
First get his attention and then drive 
heme one or two plain, simple truths 
about life insurance. Have him read 
oce of the big features in the policy 
that you believe will interest him. 
Pound away gently on that. Many are 
persuaded through the eye more than 
through the ear. When interest is 
aroused go right on and get the order. 
Always present the application blank 
and urge him to sign. I once appointed 
an agent who was ready to resign after 
working hard for three weeks without 
securing results. I then went out with 
him to see some of his prospects and 
the first man we called on said that he 
did not apply for a policy because the 
agent never gave him a chance, and he 
then and there signed the application, 
paid the full first annual premium and 
was examined. Do you see the point? 
Pon’t talk too much! Don’t talk too 
fast! Give your prospect a chance to 
hear and understand and give you his 
order. 

“Kirst approach men and women in 
about your circle and station in life. 
As you progress you can work ‘onward 
and upward’ to more and more pros- 
perity. Find out all about your pros- 
pect, his home and business, before you 
approach him. <A student will do well 
to approach his classmates and their 


families. From them he will soon have 
a wide acquaintance and an endless 
chain of prospects. Every boy of fif- 


teen years of age and older, should be 
insured; the rate is low and his parents 
have a big investment in him. 

“A galesman having a wide city ex- 
perience among business men will be 
able to approach them not only for 
family protection, but for protection of 
their partners or business. 

“Approach women of character and 
responsibility for life insurance. Many 
married women should carry protection 
for their children. Business women, 
widows with young children, teachers 
and salaried young women can, for an 
extra carfare each day, carry a thous- 
and dollar policy. Remember, the only 
life that should not be insured is the 
life too old, uninsurable or not worth 
while. 

“Mortgages and debts should be cov- 
ered by life insurance. The premium 
would not mean much more than a lit- 
tle extra interest, and if a man under- 
stands the proposition he will pay a 
little higher interest for a mortgage 
that will be cancelled in event of the 
maker’s death instead of one that the 
widow will have to pay off. If you thor- 
oughly know your ground and feel that 
you would do exactly what you are 
urging—if you were in the prospect’s 
place, you are almost sure to write the 
business. 

“The city man planning to visit small 
towns and country districts should se- 
cure letters of introduction from his 





66 Years Old 





NATIONAL LIFE INSURANCE COMPANY 


MONTPELIER, VERMONT 
FRED A. HOWLAND, President 
PART OF.THE 1915 RECORD: 


Largest paid-for new business. 

Largest payments to policyholders. 

Largest dividend payments. 

Passed two hundred millions in insurance in force. 
General surplus substantially increased 

Dividend scale increased fifth time in eight years. 


A good policyholders’ company is a good company for the agent, 


Write to Edward D. Field, Superintendent of Agencies, Montpelier, Vermont 


Mutual 





city banker, doctor and merchant to the 
leading men in the community where 
he is going. In this way he at once 
has a standing in the little community. 
He shovld begin his canvass with the 
biggest and best people as they are 
worth while and their influence is tre- 
mendous among their followers. Short 
personal letters from those you have 
previously written and letters of intro- 
duction to the first few people you 
ovght to canvass, will open wide the 
door of opportunity, and then it is sim- 
ply up to you to get uninterrupted in- 
terviews with one after another. Win 
their confidence by your pleasing per- 
sonality and candid, tactful manner, 
and after presenting your company, the 
pclicy and application blank, enter into 
the persuasive stage and get the signa- 
tures on the dotted line.” 





WHERE LIFE INSURANCE STANDS 
Upon Same Plane as Fire Insurance, 
Says J. T. Keeton, of International 
Life 


Life insurance rests upon the same 
plane as fire insurance, says J. T. Kee- 
ton, one of the most successful repre- 
sentatives of the International Life, and 
is supported by the same reasons. To 
replace loss of earning power, is the 
object of both. If a building burns, the 
income represented by rentals ceases. 
Insurance makes good the loss. Simi- 
larly, a life insurance policy takes the 
place of an income cut off by the pro- 
vider’s death. As a matter of econo- 
mic development, fire insurance has pre- 
ceded life insurance. Man has appar- 
ently felt the need of protecting his 
gcods first, and his family afterward. 
The payment of partial loss was an 
early principle. Indemnity for partial 
loss in the aggregate, far exceeds that 
paid for total loss by fire companies. A 
partial loss in life insurance would be 
absurd. When a man dies, he is all 
dead, and the loss is paid in full by the 
life company. The average insurer is a 
producer, whose family depends upon 
his current income. To indemnify the 
family against a total loss, that must 
occur some day, sooner or later, is the 
object of taking life insurance. 

The Equitable and the Manhattan 
are being examined by the New York 
Insurance Department. 





1865 --- Fifty-One Years Old --- 1916 





Unexcelled In 
Favorable Mortality 


AND 
Economy of Management 


The 
Provident Life 


and Trust Company 
OF PHILADELPHIA 
Rates of Premium Satmeinaty Low and 


still further reduced by 
Annual Dividends 








THE a 
First Mutual 


Chartered in America 


New England 
Mutual Life 


Insurance Co. 
BOSTON, MASSACHUSETTS 





Operates on a full 3 per cent. Re- 
serve under Massachusetts Law, 
and offers the best possible se- 
curity, with a safe, equitable con- 
tract. 

FINANCIAL STATEMENT 

Assets, Dec. 31, 

i ee ee 

Liabilities ........ 65,159,426.58 


$5,003,584.45 


ALFRED D. FOSTER, President 

D. F. APPEL, Vice-President 

J. A. BARBEY Secretary 

WILLIAM F. DAVIS, sst. Secretary 
FRANK T. PARTRIDGE, Asst. Secretary 
MORRIS P. CAPEN, Asst. Secretary 


EDWARD W. ALLEN, Manager 
220 Broadway, New York 

LATHROP E. BALDWIN, Manager 
141 Broadway, New York 











The “Home Life” 


The fifty-fifth annual state- 
ment of the Home Life Insur- 
Company, of which 
George E. Ide is President, pre- 


ance 


sents a record of substantial 
benefits to its _ policy-holders 
during the year and a solid 
growth in financial strength. 

Assets increased to $30,- 
631,248.70 after paying to 
policy-holders $3,110,507  in- 
cluding dividends of 


$571,024 


The insurance in force was 
increased by $4,533,420 and 


is now 


$120,8693,433 


For Agency apply to 


GEORGE W. MURRAY, Supt. of Agts. 
256 Broadway, New York, N. Y. 








Looking backward: 
vious year. 


share in the country’s prosperity. 
sentatives. 





Looking Both Ways 


We delivered more insurance in 1915 than in any pre- 
A most prosperous year for our representatives. 
Looking forward: We believe that 1916 will be a profitable year in all lines 
of business,—that it will be the optimist’s year, the bustle of whose activity 
will drown the pessimist’s wail,—and that life insurance will have its full 
i This is the spirit of all of our repre- 
Occasionally we have a general agency opening. 


JOSEPH C. BEHAN, Superintendent of Agencies 


MASSACHUSETTS MUTUAL 


Life Insurance Company 


Springfield, Massachusetts 
Incorporated 1851 


A great year! 
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ADOPT NEW APP. BLANKS 
CHANGES IN NEW YORK LIFE FORM 


Sum to Be Insured and Plan of Insur- 
ance Put in Separate 
Questions 


The New York Life has prepared new 
application blanks. The form has been 
considerably simplified. The sum to be 
insured and the plan of insurance are 
put in two separate questions, instead 
of one as in the past. Query No. 12 en- 
ables the applicant to elect in advance 
the method of applying dividends, sub- 
ject of course to his right to change the 
method upon written notice to the Com- 
pany. Agents should strongly advise 
the applicants to leave their dividends 
with the Company under either Options 
c or d, preferably the latter, which is 
the simplest way to save dividends at 
interest. Dividends left under Option 
d to accumulate at interest are at all 
times subject to the order of the insur- 
ed. and when so left may be of tremen- 
dous importance to him at some later 
day. If the agent talks to the applicant 
along the line of leaving his dividends 
with the Company to accumulate at in- 
terest, explaining the advantage, and 
talks no other method, the applicant is 
gure, nine times in ten, to agree with 
him as to his plan, in which case 
Options a, b, ec, should be stricken out 
in filling up question 12. 

Question 13 is entirely new. Its ob- 
ject is to do away with the necessity for 
rated-up amendments when the Com- 
pany issues a rated-up policy and the 
applicant accepts and pays for it. A 
photographic copy of the application, 
together with the policy contract with 
this new query will make a complete 
agreement; provided, of course, the pol- 
icy is accepted and paid for by the in- 
sured when so rated-up. 

Question 13 should in all cases be an- 
swered “yes.” It in no respect binds 
the applicant to take a policy when 
rated-up. Any moneys paid on coupon 
receipt, even though Query 13 is an- 
swered “yes,” will be refunded to the 
applicant if he does not accept the 
rated-up policy. If an applicant insists 
that Query 13 be answered “no,” then 
the agent must so indicate the answer; 
but in any such case, if the rated-up 
policy is issued, it will be subject to 
amendment before delivery. Please be 
governed accordingly. 

The new forms follow: 


Application to the New York Life 
Insurance Company 


Name of the person 
insurance 


NOTE W RITE THE NAME IN FULL. 


applying for 





Town Street 


Present occupation. 
b Other occupations, if a 








e STATE YOUR EXAC t DUTIES IN 
PUES svksaroragsaccacssnphesrenandeserees 

@ Are you married? .....ccccccccccccccesce 

3} a Place of business: State ........ Oped 
sas ins TOWN ccccgs BAPCCE cece De cevece 

b Name of firm or employer ......++eeeeeee 
ky I, Bes. arencscorssconsscesenes 

4. To what address shall communications 

BE GOMES: ccc canccecxesdscuveeseuswaauveskes 
DEE faxcuwninsacdnecinncsencetauadente 
Place of business 

(Strike out the one not desired) 

SB BROCE GF BI ccsikswccnsccccsendensennvpee 
b Race or Nationality. ......ssscccsccscces 
ee GOF OE scrssveics 18.. 
@ Age nearest birthday.  ..00.ccccocesceces 

6. a Are you now insured in any Company 


or Society? 
(Answer “Yes, 
b If so, state 





= or “No.’’) 
in what Companies or So- 


cieties, when taken, and the amount 
Insured in each.  .....cscccccccscccsveces 
¢ Have you an application for insurance 


or reinstatement now pending in 
Company or Society? 
d so, give name of Company or So- 
Company or Society ever de- 
clined to issue or reinstate a policy on 
your life? 


any 


Has any 


b If so, state name of Company or Society. 

8 a Has any C ompany or Society ever issued, 

or offered to issue a policy on your life 

differing from the one then applied for; 

or go you applied for reinstatement 

of a po and been offered a different 
contrac - 

b If so, state name of Company or So- 


ciety, and give particulars, 


9. a To whom shall the proceeds of the in- 
surance applied for be payable in event 
RR ei ere 
NOTE.—G x1VE CHRISTIAN NAMES IN 

ULL 
OE GNRONE,. . wacacivesssisavscanxes 
C TEMEIORED Bh FOR, scvcccccescsesecccs 
ns oh ib ic aescvnsesnesuse 
Premiums payable: Annually. Semi-An- 
nually. Quarterly. 


NOTE.—Strike out the 
desired. 
it. Plan of Insurance. 

‘Ordinary Life. 

5 ree Premiums. 

tEndowment, payable in...... years. 

*With or twithout disability benefits. 
NOTE.—Strike out the plans not de- 
sired. 

12. How do _you wish dividends to be 
a Paid in Cash; 
or b Applied tows ird 
mium; 


methods not 


used? 


payment of pre- 


orc Applied to purchase _ additional 
paid-up insurance; 
ord Left to accumulate at interest, sub- 


ject to your order. 
NOTE. .—Indicate choice by striking out 
the three options not desired. The in- 
sured may at any time revoke the op- 
tion selected, by notifying the Home 
Office of the Company in writing. 

13. If the Company is unwilling to issue a 
policy on the plan applied for, or at 
the Company’s published premium 
corresponding to your age, do you : 
that this application shall be for a 
policy on the plan and at the premium 
rate corresponding with the Company’s 
valuation of the risk? 

I agree as follows:. 1. That the insurance 
hereby applied for shall not take effect unless 
the first prem um is paid and the policy is 
delivered to and received by me during my 
lifetime and good health, and that unless other- 
wise agreed in writing, the policy shall then 
relate back to and take effect as of the date 
of this application; 2. That any payment made 
by me before delivery of the policy to, and its 
receipt by, me as aforesaid shall be binding 
on the Company only in accordance with the 
terms of the Company’s receipt therefor on the 
receipt form which is attached to this applica- 
tion and contains the terms of the agreement 
under which said payment has been made and 
is the only receipt the agent is authorized to 
give for such payment; 3. That only the Pres- 
ident, a Vice-President, a Second Vice-Presi- 
dent, a Secretary or the Treasurer of the Com- 
pany can make, mod fy or discharge contracts, 
or waive any of the pn ge fe rights or re- 
quirements, and that none of these acts can 
be ~~ Nad the agent taking this application. 
Dated Ot ..cccss Ge ccccaces GO 

Roniaas of the person applying for in- 
surance, 

(Write the name in full.) 
Witnessed by 
Other Agents 

Names and 
friends, 


Residences of three intimate 


NOTICE.—The agent should not fail to col- 
lect with this application a sum not exceeding 
in amount the first premium for the insurance 
applied for, and in exchange for such payment 
must give the applicant the Company’s official 
receipt on the official receipt form which is at- 
tached hereto for that purpose. 


STATEMENT TO BE SIGNED BY 
APPLICANT UPON MAKING ANY 
PAYMENT WITH THIS 

: APPLICATION 
Jated at 


RUC CAGRSDNE SOR ed SONS CERMabaraedeverucvesion Dollars 
iiss eae wesae ) in cash, and that I hold his re- 
ceipt for the same, made up, without altera- 
tion, on the receipt form detached from and 
corresponding in date and number with this 
application. I assent to the terms of said 
receipt. 

(Signature of Applicant)...............sscsee0s 

TEAR OFF HERE 

Received from 
State of 5? RRS ie 
Wg TE cd incascecnpxusueaceeecusks 1916, the sum of 
Dollars 
application 


in connection with his 


for insurance in the New York Life Insurance 
Company, said application corresponding in 
date and number with this receipt and contain- 
ing said applicant’s declarations that he has 


paid the sum hereby receipted for, and that 


he assents to the terms of this receipt, as 
follows, to-wit: 
FIRST. That if a policy be delivered on 


said application, said Company shall accept 
this receipt as cash toward the payment of the 
first premium on said policy. 

SECOND. That if the Company fails to offer 
to deliver a policy on said application within 
sixty days from this date, and if such failure 
is not attributable to the applicant’s neglect 
or refusal to comply with the Company’s rules, 
regulations and requirements as to medical ex- 
amination and other customary requirements 
in acting upon applications for insurance (and 
in this event) the Company will return 
sum to the applicant upon surrender of 
this receipt; otherwise the payment will be re- 
tained by the Company in consideration of the 
trouble and expense incurred on account of the 
application, 

THIRD. 


That if said Company within sixty 
days from 


this date offers, upon payment of 
the first premium in full, to deliver to said 
applicant a policy of insurance, as applied for, 
and said offer is refused, then said Company 
shall retain said sum in consideration of the 
trouble and expense it shall have incurred on 
account of said application. 

FOURTH. That this receipt will not be 
valid for any sum in excess of the sum de- 
clared by said applicant in his said applica- 
tion to have been paid. It will not be valid 
if issued after April 30, 1916. It will not be 
valid if any erasures or additions have been 


made in the printed form. 

FIFTH. That this receipt cannot be assigned 
or transferred. 
CE SO MI Ba oiio cridcecdcsccsce Agent. 


THIS BLANK MUST ACCOMPANY EVERY 
APPLICATION FOR INSURANCE ON 
THE LIFE OF A WOMAN 





eee er 
GE cdnexgsaksdsiccsnstasamencctidediadendeasivends 
Married? Single? ‘Widow? » the two 


not applicable.) 
EE DUNE b0cuasecennsdewnsbatarineagavenn 
(If applicant is married or a widow, full 
maiden name must also be given.) 
ES ERE EE RE ERE ae e 
If Single: 
1. Do you reside 


at home with your parents? 


2. If not, where, and with whom? 
If Married: 
3. A. Is your husband living? 
3 A. CPP e teers eeesesssesesesesesseeees eee 
RB. If so, is he in good health? 
C. Give his age and occupation. 
Ns etsdGeecsdesnmiecsacameneisnenasvaneedekwbaian 
4. A. How much life insurance does he 
carry? 
1. chitemrtdbisdbunatenh takheibhdsees senanibenel 
B. In what companies? 
eee penev ids deeed censaresépesapens 
(. If he carries no insurance, why does 
he not insure? 
ae antiaeh-wh dntdnen a beaks dned nee aeeemenae came 
s. A. How many children have you? Give 
age of each 
a) cae ba was Wadd wed che eared ae kbs Seewee ose 
B. If childless, how long married? 
B 


In all Cases Answer these Questions: 
6. State ygur occupation fully: 


7. What income do you derive therefrom? 

ee reer eee (stein be edGseensabaeeuseanaen 
8 Have you any “other source of income? 

Ba ee ccccccecccdlpc esse 60eensesesss.900s 09 0600sese ue 
9. If so, State “amount. 

GQ. cece rer se esse ewes ee eereseseeeesess esses seseseses 
1. Who will pay the premiums on this in- 


surance ? 
Whi. tdencanhiaeadseeibeavarscannevenvsesecaebiasned 
1 Hereby Agree that the above answers shall 
form a part of my application to the New 
York Life Insurance Company dated at ,....... 
O06 GS ccccevns WOE excesses 
by renew and confirm my agreement therein. 


Signature of the person applying for insurance. 

DE Mle civdtsivexdewesdasevnceseusasenenbane 19... 

Witness, 

sidheneruestotensnisenesrendiasbewabed Pccccvceveseoes 
2400, May, 1909. 


Cashiers will fill out this blank correctly 
and distinctly 





PURELY MUTUAL 


GhkO. C, 


Northwestern during 


Mortality 55.87%. Interest 4.97%. 





Income Insurance 
Corporation Insurance 


Partnership Insurance 














THE 
Northwestern Mutual Life Insurance Co. 


MILWAUKEE, WISCONSIN 
MARKHAM, President 
INSURANCE IN FORCE, $1,365,299,749 

SATISFIED POLICYHOLDERS to the number of 11,613 (out of 43,541 

applicants) applied for $54,587,290 of additional insurance in The 
NORTHWESTERN POLICIES are easiest to sell and stay longest in force. 
AGENTS PROTECTED by enforced No-Brokerage and Anti-Rebate Rules. 
It Will Pay You to Investigate 
Before Selecting Your Company 


Write to 
H. F. NORRIS 
Superintendent of Agencies 
Milwaukee, Wisconsin 


CHARTERED 1857 


Expense 10.53%. 





**Large Dividends ”’ 
Low Cost 
Service Policy 

















WHY LILLY CARRIES $500,000 


A NECESSITY, SAYS SEATTLE MAN 








Insurance Company More Able to Stand 
Loss Than Individual—Plain Talk 
About Investments 


Charles H. Lilly, the heaviest insured 
iran in the State of Washington, car- 
r.es more than $500,000, is glad of it, 
ard has excellent reasons for doing so. 
These reasons he recently ‘communi- 
cated to the Pacific Insurance Review, 
and they are well worth reading, as few 
insured are able to express themselves 
sc clearly on the subject. Mr. Lilly is 
in the poultry, flour, feed and supply 
business, his operations footing several 
millions a year. Here is why he be- 
lieves in life insurance, 

Has Made a Study of Insurance 

I have made quite a study of insur- 
arce of various kinds and am a firm be- 
liever in the theory that large insur- 
ance corporations with their masses of 
wealth can better afford to carry the 
risk of life, accident, health, fire and 
varine, than to have the smaller corpo- 
ration and individual attempt to carry 
the burden themselves. Please do not 
uaderstand that the writer claims that 
it is always a money-making proposi- 
tion—this paying of insurance premi- 
ums, because we know at a glance that 
it is not so in many cases. In other 
words the insurance companies must 
collect in, by payment of premiums, 
more money than they pay out to the 
individual—otherwise they would be un- 
able to pay their office expenses, adver- 
tising, field men, and leave a profit to 
the stockholders and managers of the 
business. We may never suffer loss by 
fire in our business, we may never have 
u personal accident, we may not have 
the ships suffer a loss on which we ship 
our goods, but, in the long run, we are 
apt to have a bump occasionally, even 
in this line. On the other hand, we are 
sure of death and we know it is only a 
question of time when the companies 
carrying the risks must pay over to the 
beneficiaries the amount called for in 
the policies, after the deceased has ful- 
flied his part of the contract in the 
payment of premiums. When men tell 
me that they love their wives and chil- 
dren—that they are attempting to build 
up an estate and make investments so 
that the said wife and children may be 
taken care of, and then speak of the 
life insurance game as a “swindle” and 
as an unfair and unpopular line of busi- 
ness, it causes ine to doubt the wisdom 
and judgment of the speakers. 

Again, I am so often asked if I cannot 
make a better investment with my funds 
than the life insurance companies can 
do, I answer “‘yes’”—I believe that I can, 
but my investments are not guarded by 
the laws of the various States; some 
of my investments are foolish, and so 
are most side investments of the aver- 
age business man. In looking back over 
a period of a quarter of a century, it is 
sad to note that many investments have 
been a total loss and comparatively few, 
outside of my regular line of work, have 
been of such a success that 1 would care 
to place them in comparison with the re 
turns given by any of the leading life 
insurance companies. Such is my expe 
rience covering a period of thirty years 
and over. 

From conversation held at different 
times with my business co-workers, I 
have reason to believe that their experi- 
ence is often the same. 

Advice to Young Men 

It would seem to me that any young 
mon who has aged parents dependent 
upon him, and more particularly when 
he takes unto himself a wife who de- 
pends upon his ability to support her, is 
entitled, if he wishes to play the game 
fair and honorably, to take out a reason- 
able amount of insurance and thereby 
set the value of his estate at that mo- 
ment. He can hold his estate at that 
figure at all times by the payment of 
premiums, and can add to the amount 
by his accumulation of property in his 
business career. 
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REASON FOR LOST CASES 


DON’T BLAME DOCTOR TOO MUCH 


Some Interesting Facts About Medical 
Examinations and Other Points 
Made by Company 


The Northwestern National Life will 
not retain an examiner who is chron- 
ically late or careless in making his ap 


pointments. Thousands of cases have 
been lost to life insurance companies 
because of absent-mindedness or ne 
glect of doctors. The fact that an ap 
plicant keeps an appointment for a med 
ical examination shows that the busi 
ness was well sold. 


Quit With Signature 


However, the doctor is not always at 
feult for lost cases. The business of 
some agents is only half written, and 


applicant is looking 
postpone. 


after signing, the 
tor excuses to back out or 
To return to the example. An agent 
goes for a couple of days to a small 
tewn to write farmers. This method 
necessarily requires some strong pres 
sure in order that he can complete 
enough cases to make the trip profit 
able. He is satisfied with getting the 


signature, says as little as possible 


about examination and settlement, and 
comes back to town with five or six 
applications, turns them over to the-ex 


aminer to “complete” and then moves 
to the next field. 
If all the cases—living from five to 


country, and there 
may be a blizzard raging, or if it is 
summer, the farmer won't stop for an 
examiner, or perhaps three out of the 
five were never really “sold’’—are not 
completed in a day or so, an unreason 
able or hot-tempered agent will say the 


ten miles in the 


examiner is no good, and that young 
Dr. Smith, who has no practice, would 
have finished them long ago. In other 


words, a busy physician is to 
practice, neglect his patients, and put 
in a couple of days driving in the coun 
try on the chance of finding a farmer 
at home or willing to take the exam 
ination. In such attempts, the young 
and inexperienced physician, who will 
do such work to stand in with an agent 
and to undermine the older man’s posi 
tion, will find that some of the appli 
cants have changed their minds, others 
are away, and another will insist that 
the examination be postponed. In hi 
hurry to close a case an agent will 
sometimes leave the examination and 
the settlement purposely vague and in 
definite, and put it entirely up to the 
examiner to arrange the appointment 
and complete the case. This is an ex 
tremely hazardous proceeding. 

and really 
cases not 


“T have attempted to close 
to re-write too many such 
to appreciate what a mistake an agent 
makes in considering a case ‘written’ 
until the examination is completed and 
the settlement obtained,” says an agent 
writing in the Northwestern National 
Life’s official publication. 

“When an agent is satisfied with the 
signature alone, and is willing to leave 
a physician, usually inexperienced in 
salesmanship, to complete it for him, he 
must be willing to take a considerable 
proportion of losses. We try in our 
correspondence with examiners to point 
out our requirements and the agent’s 
requirements for prompt examinations, 
but the agent must also appreciate the 
examiner's side of the difficulty, and co 
operate with him. To drive five miles 
in the country after a busy day’s work, 
to be told that the agent has assured 
the applicant that there was no hurry 
about the examination, is discouraging, 
to say the least. 

“Don't forget that only completed ap 
plications count. Bring your applicant 


to town to the doctor's office, if possi 
ble; if not, get the doctor out at once; 
make definite appointments for exami- 


nations and see that they are kept by 
both parties. Remember, you are the 
salesman, and the completion of the 
sale depends on you. If the applicant 
keeps putting off the doctor day after 
day, as many of them do, don’t waste 


stop his. 


‘mind, and that is: 





doctor, but 
yourself and see 


arrange 
that 


time abusing the 
the appointment 
it is kept. 
Examination Regarded as Annoyance 
applicant regards the 
annoyance, and will 
postpone it, if possible. It’s your job 
to have him set an early and definite 
hour, and if you, an experienced sales 
man, can’t force him to it, don’t be 
surprised if the doctor fails. The ex 
aminer makes $5 as soon as he com 
pletes the case, and he stands best with 
the company when he completes it 
promptly. He can have no other object 
than to earn his fee as soon as possible. 
On the other hand, you will have had 
enough experience with applicants to 
know (hey frequently want to back out 
even after being written, and the post 
ponement of the examination is an easy 
way.” 


“The average 
examination as an 


RATE OF LAPSE 
Seme_ Interesting Observations By 
Robert Boyns, Prudential Manager 
in State of Washington 


Prior to the upheaval in life insurance 


in 1996 under the Armstrong commit- 
tee, the rate of lapse was about 4.08 
per cent., said Robert S. Boyns, man- 
iver in Washington State of the Pru 


talk before 
students re 
Review, 


surance Co., in a 
hington 
Insurance 


dential In 
University of Was 
ported by the Pacific 
Continuing he said: 

“Because of the conditions 
the pub 


disturbed 
state of 


of that year, and the 

lic mind, confidence in life insurance 
being hurt by the yellow press, the pub 
lic being led to believe that the com 
panies were grossly mismanaged, the 
percentage of lapsed policies to insur- 
anee in force was 5 per cent. The next 
year, 1907, it dropped to 4 per cent. and 


it is approximately that now. He said: 

“The percentage of lapsed policies in 
any year to the amount of insurance 
issued in a year presents a striking fact 
for consideration, During the disturbed 
conditions of 1906, already referred to, 
it was 55 per cent. That is to say, it 
took 55 per cent. of the business issued 
in 1906 to replace the loss by lapsed 
policies of that year. This, you will 
clearly see, was a great economic loss 
ty insured and companies. ‘To-day the 
percentage of lapsed policies in any 
year to the amount written I believe is 
about 35 per cent., so it tak@s 35 per 
cent. of the new business issued to re- 
plrece the loss by lapses each year. This, 
| verily believe, is caused mostly by 
tiie fact, as before stated, that the in- 
ured were not thoroughly converted to 
life insurance when written. Any poli- 
cy that lapses at the end of the first or 
the second year is a loss to the com 
peny, for the reason that the forfeited 
reserve will not repay the company for 
the expense of securing the business. 

“Some of the greatest blessings in 
the world are the greatest curses when 
rot wisely used, when abused. Because 
loan values have been unwisely used, 
been abused, should not lead us to con- 
demn loans on policies entirely. It can 
eusily be shown where these loan val- 
ues have been a great benefit to the in- 
sured and to the public. The fact that 
a man borrows on his policy is not by 
any means an indication that he is do- 
ing a bad thing for himself or his fami- 
ly. One thing must ever be kept in 
the object for which 
is taken.” 
AETNA LiF E GAINS 
Surplus to Policyholders Shows Increase 

of $2,476,383—Has Paid $280,863,477 

to Policyholders 

The Aetna Life had another great 
year, some of its gains being as follows: 
Increase in surplus to policyholders, 
$2,476,383; increase in income, $3,211,- 
173; increase in $4,721,816; in- 
crease’in life insurance in force, $27,- 
160,694, 

The Company issued $84,516.726 in 
new insurance last year, and has $407,- 
959,099 in force. 


the loan 


assets, 





PLEADS FOR PREPAREDNESS 
GOVERNOR WHITMAN A SPEAKER 


Addresses Nine Hundred Representa- 
tives of Metropolitan Life at Hotel 
Astor—Annual Figures Analyzed 


Governor Whitman of New York State 
was the principal speaker at the Hotel 
Astor banquet on Saiurday night of 
Metropolitan superintendents, deputy 
superintendents and others, including 
150 from the home office. About 900 
were present. The superintendents and 
deputies held a four-days’ convention 


here last week. Governor Whitman 
tulked on “Preparedness.” 
The Right Rev. Chas. Fiske, Bishop 


(o-Adjutor of the Diocese of the Central 
New York, and a nephew of Vice-Pres- 
iclent Haley Fiske, was another speaker, 
vw? was Dr. Haven Emerson, New York 
City Health Commissioner. Dr. Royal 
Meeker, United States Commissioner of 
Labor Statistics, discussed the Km- 
ployment Survey which the Metropoli- 
tun had made in eighteen cities last 
year at Dr. Meeker’s suggestion. James 
V. Barry, assistant secretary, told a 
number of new stories in his best vein. 
Banner Winners 

Vice-President Fiske announced that 
William Monahan of Chicago, superin 
tendent, had been awarded the veteran’s 
trophy for the best all-around record in 
the business, a feat he has performed 
three times in six years. Henry Briggs, 
of Toronto, and M. L. Deaton, of Cedar 
apis, were awarded banners. Mr. 
riggs’ district led the country in ordi- 
nary business, in average per month per 
man in placed business. This district 
placed $2,284,792. The average for his 


laff was $6,605 per month per man. 
The feat of Mr. Deaton’s was to write 
more than any other industrial agent. 


Ilis figure was $114,200, and his average 
increase was 24 cents a week. 

Haley tiske analyzed every feature 
of the Company’s remarkable statement. 
The Company averaged $1,956,438 in 
new insurance issued, increased and re- 
v.ved. Its increase in assets was $146,- 
602.49 per day. It was announced that 
the nursery service will be extended to 
every village and hamlet in the country. 


WROTE $6,582,143 IN MISSOURI 

The Missouri State Life wrote $6,582,- 
143 in Missouri last year, and has in 
that State $19,247,221 in force. In 
Texas it wrote $4,042,346 as compared 
to «$2,656,437 in 1914. In Illinois it 
wrote $1,978,764. 


Truth crushed to earth will rise 
again and knock the stuffing out of 
the agent who misrepresents the qual- 
ity of the indemnity he offers. 


GREATEST 


ILLINOIS 


COM PANY 


WANTS GOOD MEN 
AND 
WILL PAY THEM WELL 








Live OPPORTUNITIES are OPEN 
for AGENTS who CAN DELIVER 


Men capable not only of writing 
applications but of collecting the 
premiums, are always welcome to 
our forces and 
geously placed. 


Union Mutual Life Insurance Co. 
PORTLAND, MAINE 


can be advanta- 


ARTHUR L. BATES, President 
Address: ALBERT E. AWDE 


Superintendent 
7 W. Madison St., 


of Agencies 
Chicago, IIl. 











S. SAMUEL WOLFSON 


District Manager 
Equitable Life Assurance Society 
43 Bible House New York City 
AGENTS WANTED 











SPECIAL AGENCY OPENINGS 
FOR 


OHIO and ILLINOIS 


PHILADELPHIA LIFE INSURANCE CO. 


JACKSON MALONEY, Manager of Agencies 
PHILADELPHIA 
ALL STANDARD FORMS OF LIFE INSURANCE POLICIES 














Pensions for Superannuated Em- 
ployees of Business Institutions 


Pensions Instead of Legacies Under 
Wills and Trust Agreements 


We can use a few high grade salesmen in this fruit- 


Mutual Life Insurance Company 


Pensions for Individuals 


ful, rapidly growing field 


The Pension 


PITTSBURGH, PA. 
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LIFE INSURANCE AND THE HOME 


By T. D. Yeatts, Dist. Agt., The Equitable Life Assurance 
Society, At Charlottesville, Va. 


An article used by Mr. Yeatts in soliciting young men. 








A young man should begin taking life 
insurance as soon as he begins earning 
money, because he ought early to be- 
gin making provision for some return 
ic others for all that has been done for 
him, and also because the taking of life 
insurance encourages thrift and the 
serse of obligation to others. By life 
insurance, a man makes it possible for 
his good intentions to live after him, 
ard he assures himself that his plans 
for mother, sisters, wife or children, 
will, in a measure at least, be carried 
cut should he die prematurely. 

Insurance money is like a great bank 
account; it means comfort and compe- 
tence, where otherwise, in thousands 
of cases, there would be wretchedness 
aud want. Better than all the theories 
ot charitable men and women, is the 
“spot cash” life insurance settlement 
i, the time of direst need. Life insur- 
ance for one’s family has long been 
recognized as an economic necessity. 
Without life insurance our whole social 
order would be affected most disas 
trously. 


Questions for Young Men 


Do you, young men, who read this, 
feel that your duty has been done to 
those dependent on you, unless you 
heve taken the necessary precaution 
and provided for their support if you 
should be suddenly “called away?” Do 
you men of families feel that you are 


justified in not having placed the finan- 
cial care of your wife and children in 
the hands of some good, well-managed 
life insurance company, that your 
widow and orphans will fare, in a meas- 
ure at least, as well as your wife and 
children? Are you satisfied to leave 
them a farm or orchard at your death, 
with nothing to run it, and probably a 
mortgage to inherit along with the rest 


so 


of your good intentions? There are 
ceses without number that have come 


to my personal knowledge where even 
a few thousand dollars, and some cases 
where even one thousand dollars, would 
have been a “small fortune,” and would 
have enabled the mother to keep her 
family together, and educate the chil- 
dren and make of them useful citizens, 
but the “good intentions” didn’t pay off 
the mortgage, or provide warm clothes 
and school books for your orphans. 

After a very wide and careful re- 
search among our charitable’ institu- 
ticns and alms-houses, the census 
shows a very small number to have 
been beneficiaries under life insurance 
policies. 

Why not make the little ones in your 
home secure to-day, and not let them 
take the chance of losing their oppor- 
tunities in life, the opportunity that 
will come to your boy or girl during 
the school age. Leave a “good inten- 
tion” behind in the form of a life insur- 
ance policy for sufficient amount to cov- 
er their education. 


The Shadow of the Factory 

Can you not call to mind now, bright 
boys and girls wearing out their 
yeung lives toiling on the farm, in the 
factories, or stores, to earn their daily 
bread, when so little annual outlay 
\culd have changed the whole order of 
taings, 

Iam reminded of a picture that I 
SaW several years ago, and it has made 
4 most lasting impression on my mind. 
It Was the picture of a poor widow 
earning a living over the wash-tub, 
With her little children clinging to her 
dress, crying from hunger, and she 
turns and looks in the wan faces of the 
little orphans, and says, “And he said 


3t loved me.” Was there ever a 
oe sermon in words or picture 
‘an this poor woman, left with these 


little children to feed, clothe and edu- 
cate. “And he said he loved me.” 
What is the other picture. 
mother and children in a good, com- 
furtable home, preparing their lesons 
for school next day, and after they are 
tucked away comfortable for the night, 
the mother looks at the father’s pho- 
tcgraph, and says, “He always loved 
me.” 


The 


A few cents a day will give this pro 
vision. A dollar a day will provide a 





z. Dw. 


YEATTS 


handsome monthly income for your 
wife as long as she lives. Forget the 
seifish side of life, and remember that 
the chief province of life insurance is 
to aid the mother in preserving the 
home, guarding the fireside, protecting 
aud providing for the children. Why 
not make the little ones in your home 
absolutely secure? 


EARLY LIFE COMPANIES 
Mercers’, of London, First in Field, 
Beginning in 1698—Amicable First 
Mutual Company 


the Pacific Coast 
delving into the his- 
He finds that 


Forbes Lindsay, 
siudent, has been 
tery of life insurance. 
the Mercers’ Company of London 
cpened the first office for the publie 
sale of life insurance in 1698. In 1706 
the first mutual life insurance com- 
pany was organized under the name of 


the Amicable Society of London. The 
Assurance Corporation was founded in 
1721, and about the same time the 


Reyal Exchange Assurance Corporation, 
The Equitable Society of London com- 
menced business in 1762, on a_ plan 
practically the same as the Legal Re- 
serve system of to-day, and is still in 
active operation. 

The Mercers’ Company had no defi- 
nite system but, like the syndicates 
which had previously entered in insur- 


ance contracts, made varying agree- 
1ients with its patrons. The Amicable 
Scciety, as well as its contemporary, 
tle Society of Assurance for Widows 


ard Orphans, carried no reserves and 
were short-lived. The London Assur- 
arce Corporation, at present issuing 


life policies but principally engaged in 
fire insurance, and the Royal Exchange 


THE 








METROPOLITAN LIFE 





Metropolitan Life Insurance Company 


Home Office Building 








Insurance Company 


(Incorporated by the State of New York) 


Of the People 
The Company By the People 


For the People 


The Daily Average of the Company's 
Business during 1915 was: 


639 per day in Number of Claims Paid. 


9,175 per day in Number of Policies 
Issued and Revived 

$1,956,438 per day in New Insurance 
Issued, Increased and Revived. 

$326,616.59 per day in Payments to 


Policyholders and Addition to Re- 
serve. 
Increase of 


$146,602.49 day in 


Assets 


per 


JOHN R. HEGEMAN, President 








OLDEST - 


Southern Life 


Is Paying its Policyholders over. 


ORGANIZED 1871 


Life Insurance Company of Virginia 
RICHMOND, VIRGINIA 


LARGEST 
Insurance 


Issues the most liberal forms of Policies from $1,000.00 to $50,000.00 


CONDITION ON DECEMBER 31, 1015; 
NEE sv sonccetsectassansavuexesvexsd $ 12,629,857.65 
Liabilities 4 10,818,731.90 
Capital and Surplu 1,811,125.66 
Insurance in Foree . ee eeeeesres 1g,e ’ ! ’ 
Payments to Policyholders since Organization 16,81 1,250.99 


GOOD TERRITORY 


FOR LIVE AGENTS 


- STRONGEST 
Company 


$ 1,350,000.00 annually 








WILLIAM N. COMPTON 


General Agent 
Metropolitan District 


St. Paul Bldg., 220 Broadway 
NEW YORK, N. Y. 


DETERMINATION and ENERCY 


never before encountered such OPPORTUNITIES for 


LIVE ACENTS 


as are offered by the Policy Contracts 


OF THE 











SSaoiat > 
E INSURANCE COM 


OF BOSTON MASSACHUSETTS 








W.D. Wyman, President 


Ambitious, Productive and Trustworthy Life Agents may be 
benefitted by corresponding with the 


Berkshire Life Insurance Company 
of Pittsfield, Mass. 

Inc. 18651 

New policies with modern provisions 
W.S. Weld, Supt. of Agencies 


Attractive literature 











Extracts from Report of Examination of 


SOUTHWESTERN LIFE INSURANCE CoO. 
By the State of Texas, June 28, 1915 

**Tt is noteworthy that this Company was organized without any promotion expenses.’ 

**T beg to report further that I find the Company in excellent financial condition.” 


“The volume of its business has steadily increased, its 
its funds are being carefully conserved under expert supervision.”’ 


Home Office, DALLAS, TEXAS 


surplus is growing rapidly and 








Assurance 


\ 


Corporation, in 
ears only term contracts 
wriods of from one to seven years 
uniform premium of five per cent. 


wrote 


their early 
for 


at 


The Serb Federation Slogad will 
have a general meeting soon to try and 
de away with friction in the organi- 
zation, 
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Entered as second-class matter Jan- 
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PAST HISTORY RECALLED 


the outcry over 
Fire Underwriters, it is 
that that 
many quarters 


the 


In view of present 
tLe Aetna 


interesting to 


new 
Company 
for 
local 


note 
is given credit in 
the 


agency 


inauguration of present 


system. 


AMERICAN COMPANIES ABROAD 
It is 


the policy of 


too early to say much about 
life companies 
The will 
and the 


deci 


American 

war 
all 

final 


toward foreign business. 


have to come to an end 


facts be discussed before a 


sion, as it would seem unwise to at- 


tempt to determine a policy based upon 
unknown conditions. So far as the Ku- 
ropean companies are concerned, they 
have not been hit so hard as supposed. 
Muny of the continental companies had 


been making provision against this 
very catastrophe of war for a number 
of years, while others have found the 


first annual war premium collected 
more than twice enough so far to pay 
their excess losses. 
MASSACHUSETTS SITUA- 
TION 
It looks as if the 
Rating 


SERIOUS 


the 
Inspection 
The 
difficulties between the interests of the 
have 


members of 


Massachusetts and 


Pureau have reached a deadlock, 


stock and mutual companies 


come to a point where the vote of the 


insurance department, provided for un- 


der the terms of the constitution to 
meet such a contingency, is being ex- 
ercised. At this point it looks omin 


ously near the parting of the ways, for 
that a 
will 


lumors are abroad number of 


prominent companies withdraw 
their membership, because of their dis 
satisfaction with the commissioner's 
ruling 

The this: 
Ivy the the 


bureau and propose to write workmen’s 


nutshell is 
withdraw 


situation in a 
companies from 
compensation independently, they must 
the first submit the 
therefor to insurance department 
for need hardly be 
stated, conform to 


laws 
the 
These it 


under rates 
approval. 


will not those out- 
lined by the Massachusetts Rating and 
The 


decline to 


Inspection Bureau. 


will 


commissioner 
undoubtedly approve 
them. whereupon the company or com- 
panies individually will 
strain the commissioner 
ence through the 


seek to re- 
from interfer- 


courts, by attesting 


their adequacy insofar as they are con- 
cerned. 

Although the insurance 
er cannot be reached these days, it is 
known that he is closely in touch with 
the situation and that he is in entire 
accord with the position taken by the 
Bureau and by the deputy commission- 
cast the deciding vote. It is 
that if the companies cannot 
co-operation in 


commission- 


er who 
believed 
come to any plan of 
handling workmen's 
Massachusetts, he will frankly advocate 


State insurance as the only solution of 


compensation in 


a most conflicting situation. 

Manager L. G. Hodgkims 
sits tight and says nothing, but unless 
all 
their differences, there are lively times 
the field in 


Mussachusetts. 


meanwhile 


parties at interest agree to pool 


ahead in compensation 


PASSIONATE WAITING 


Allegheny County Woman, Dissatisfied 
With Her Rate, Asks Company to 
Purge Her Neighborhood 


Attempts have frequently been made 
to reform insurance companies, but 
rarely are insurance companies asked 


to act as reformers. One of the lead- 
ing companies, however, has received 
the following request from an Alle- 


gheny County woman: 

Dear Sirs: If you please read these 
few words that | am going to write you 
below about my trouble with the Fire 
Insurance pol. rate on the house Io- 
cated at No. 860 Seventh Street rear, 
Parnassus, Pa. | have always been 
paying less then a dollar a hundred 
and now our old policy has run out we 
got our house insured with your Ins. 
pol. and the Board of Fire Underwrit- 
ers of Allegheny County charged us 4 


per on the dollar. 1 don’t see why 
they done it cause we have nothing 
coming in from that old Beckerts 
Cleaning and Dyeing Establishment 
nor we did not want him build his old 
shed next to us and another thing he 


has spoiled our place where we used 
to have the best place to live, why now 
we have the worst of all cause the old 


dirty smelling gasoline give me the 
headaces every time | open the door 
and yet the board charged me 386 dol- 
lars extra on his account, why don’t 
they charge him the $36 and me the 
$12? 

| would be satisfied and if he don't 
to pay the bal. make him get off here 
and let him go where there is no 
houses and then there would not be no 


danger of the lives of my children and 
myself cause it puts me near crazy 
when I get to thinking them things 
over after the mister goes to work. 
And not only that, besides that I have 
to pay $36 for nothing you might as 
well say we hant one cent coming in 
from him and yet all that smell that | 
have to smell till I get sick. In the 
summer we can’t stay on the porch 
on account of that old rotten gasoline. 
Why not make him pay the 386 dollars 
or get him out of here if he shall re- 
fuse, do you think that we could do 
something to get him out of here. 1 
will be waiting pashunately for your 
advice, and I hope that will help me out 
of this hole if you please answer as 
soon as you can. 
Yours truly, 


AMERICAN EAGLE’S PROGRESS 

The American Eagle, which succeed- 
ed the Fidelity Underwriters, has after 
peying all organization expenses, pro- 
vided for an unearned premium reserve 
of $116,905 and yet increasing the sur- 
pius $145,299. The policyholders’ sur- 
pius is $2,145,299. The total assets are 


. 


$2,431,688. 


There will be a hearing in Trenton 
on Monday afternoon of the Colgate 
workmen's compensation bills. 











[ The Human Side of Insurance | 











ALBERT SAHM 


Albert Sahm, secretary and treasurer 
of the State Life of Indianapolis, has 
been a prominent figure in Indiana for 
years. Upon his thirty-fifth birthday 
he was appointed Postmaster at Indi- 
annapolis by’ President Cleveland, From 
1908 to 1912 he served as Auditor of 
Marion County, Indiana, but before 
that, in 1907, he became treasurer of 
the State Life, being elected secretary, 
also, in 1912. He has an unusually at- 
tractive personality, being widely popu- 
lu: with field men, which, needless to 
say, some company auditors are not. 

* ca * 


Charles A. Long and Wilbur C. Smith, 
who have been elected secretaries of 
the Niagara Fire, are able underwriters 
who have been with that company for 
2 number of years. In fact, Mr. Long 
nas seen twenty-five years of service 
with the Niagara, starting as an office 
boy and holding various responsible 
positions later. He has traveled ex- 
tensively throughout the country on va- 
rious missions, and in May, 1913, be- 
came assistant secretary. He was the 
chief assistant of the former secretary, 
George Dewey, for a number of years. 


His principal work has been handling 
business of the Middle and Southern 


States. 

Wilbur C. Smith began his career in 
a law office in Baltimore where he at- 
tracted the attention of J. Ramsay 
Barry, of Baltimore, organizer of the 
old Security of Baltimore. When nine- 
teen years of age Mr. Smith was made 
an inspector by Mr. Barry and then 
special agent, traveling for six years 
in the New England field for the Secur- 
ity, the North German and the Shaw- 
nee.. He went with the Niagara Fire 
as special agent in Eastern New York 
in 1907 where he made such a good 
record that he was called to the home 
oflice and made assistant secretary in 
November, 1913. His duties have been 
in the handling of New York, New Jer- 
sey and New England territory. 

+ - + 

Albert J. Wohlgemuth, who has been 
elected secretary of the Western Un- 
derwriter Co., was the first associate 
manager of the Company in the East, 
with headquarters in New York. Since 
then he had an all-around experience 
in office and field work in both editorial 
and business departments. He is a 
graduate of the Michigan Military 
Academy and the University of Mich- 
igan and was on the staff of the Mich- 
igen “Daily,” at the time when Frank 
W. Pennell, now eastern manager for 
the Western Underwriter, was manag- 
ing editor. He is a brother of E. J. 
Vohlgemuth, president of the Western 
Underwriter Co. 

- ” * 

Edward Gambel has been appointed 
manager of the plate glass department 
of the John F. Curry Agency, metropol- 
itan agents of the Southern Surety. Mr. 





Gambel was formerly assistant manager 
of the plate glass department of the 
Preferred Accident and has been oper. 
ating a fire insurance agency for the 
past year. 

* * * 

J. Scofield Rowe, vice-president of the 
Actna Accident & Liability Company, 
and Mrs. Rowe celebrated the silver an- 
niversary of their wedding on Tuesday 
the 25th of January. The agents and 
officers of the Company presented Mr, 
ard Mrs. Rowe with a sterling silver 
fruit basket, commemorating the event, 

ak * a 


Joseph Jordan Devney, of Cleveland, 
is issuing a chart showing service fur- 
nished by modern life insurance to the 
insured. His position is that for more 
than a century men have been fright- 
ened into buying life insurance, or 
forced by strong mental persuasion, 
when it should be purchased voluntar- 
ily the same as fire insurance. In brief 
the position he takes is this: “Shall 
we go on attempting to induce men to 
‘do their duty’ by scaring them into 
buying life insurance, or shall we show 
them their chances of life are good and 
that life insurance will serve them while 
living?” Mr. Deveny began selling life 
insurance in 1897. He founded a school 


of insurance in 1902 and a life insur- 
ance magazine in 1904. 


Program of Section of American Life 
Convention at Annual Meeting in 
Birmingham 
Among those who will talk at the an- 
nual meeting of the medical section of 
the American Life Convention in Birm- 
ingham, March 1, 2 and 3, are Dr. J. T. 


J. Battle, Southern Life & Trust Co., 
“Further Experiences With Health In- 
spection.” Discussion, Dr. G. E. Craw- 


ford, Cedar Rapids Life. “Consumptive 


Association,” Dr, Franklin B. Mead, 
Lincoln National. Discussion, Dr. EF. 
W. Stevenson, Standard Life; Dr. Am- 
brose Talbot, Kansas Gity Life. 
“Speculative Life Insurance,” Isaac 
Miller Hamilton, Federal Life. Discus- 


sion, E. W. Randall, Minnesota Mutual 
Life; Dr. J. P. Turner, Jefferson Stand- 
ard Life. 

“Daily Problems of the _ Policy,” 
Frank P. Manley, Indianapolis Life. 
Discussion, Dr. F. L. Truitt, Reserve 
Loan; Dr. M. L. Turner, Western Life. 
“Death Claims Investigation,” B. P. 
Holmes. 

“Re-instatement Requirements,” Dr. 
C. B. McCulloch, State Life.  Discus- 
sion, Dr. H. A. Baker, Pittsburgh Life 
& Trust. 

“Cancer Problem,” Dr. Francis Car- 
ter Wood, Croker Cancer Research Lab- 
oratories; Frederick L. Hoffman, Pru 
dential; Dr. E. E. Tyzzer, Harvard Uni- 
versity; Dr. John B. Murphy, Chicago; 
Dr. H. W. Cook, Northwestern National 
Life; Dr. E. J. Wilson, Midland Mutual; 
Dr. G. W. Parker, Peoria Life; Dr. W. 
S. Harpole. 

On blood pressure the speakers will 
be Dr. A. M. Campbell, Preferred Life; 
Dr. H. W. Cook; Dr. C. J. March, Home 
Life and Accident; Dr. Henry Jacob 
son, Central States Life; Dr. C. S. 
Stanton, Farmers National; Dr. J. T. J. 
Battle, Southern Life & Trust; Dr. H. 
A. Baker, Pittsburgh Life & Trust. 

AGENTS IN DESIRABLE CITIES 

The Capital Fire Insurance Co. of 
Cencord, N. H., is establishing agencies 
i. the desirable cities of New York 
State, through its New York State De 
partment at Rochester, under the man- 
agement of Percy B. Dutton. 





A REMARKABLE RECORD 
The Globe & Rutgers’ record in fire 
underwriting has been remarkable. As 
sets in ten years have gone from $3; 
932,447 to $10,178,345; surplus from $1, 
256,146 to $4,769,684. 
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TAUBEL SPRINKLERS PUZZLE 


LONG REPORT ON RIVERSIDE RISK 








Building of Splendidly Equipped Plant 
Burned Despite Automatic Devices 
—lIncendiary Fire? 

The W. F. Taubel, Inc., loss at River- 
side, N. J., on January 2, which came 
as a surprise to underwriters and in- 
surance engineers, because of the risk’s 
superior construction and supposedly 
model sprinkler equipment, has been 
regarded as of enough importance by 
the Underwriters’ Bureau of the Middle 
and Southern States to warrant a spée- 
cial illustrated report of a great many 
pages. The occupancy was that of 
hosiery dyeing and finishing. Much of 
the report is devoted to the analysis of 
the failure of the sprinklers to put out 
the fire. One tank alone contained fifty 
thousand gallons, and it is the belief 
of the Bureau inspector that this was 
emptied in the early progress of the 
fire. The Bureau believes that the fire 

may possibly have been incendiary. 
Lessons Drawn from the Fire 

There are many lessons to be drawn 
from this fire, the Bureau says, but the 
most important is the danger of hav- 
ing sprinklered buildings containing 
any combustible stock, and with wood- 
en roofs, adjoining and opening into 
sprinklered buildings, without an ade- 
quate cut-off; also, the danger of hav- 
ing unprotected windows open on a 
roof of such unsprinklered buildings. 
Some other points made follow: 

The desirability of having good pri- 
mary supply of heavy pressure for 
sprinklers; the necessity of having men 
in a fire room such as at this risk, who 
can act quickly in starting up fire 
pumps and getting out their apparatus; 
the necessity of equipping all additions 
to buildings with sprinklers as quickly 
as possible and the undesirability of 
storing stock in such additions; the de- 
sirability of alarms on sprinkler sys- 
tems. The fire raised the question as 
to whether it is good practice to have 
yard hydrants on the same mains sup- 
plying automatic sprinklers and draw- 
ing from gravity tank supplying sprin- 
klers. Also the question as to the effi- 
ciency of rolling steel doors as _ fire 
stop; the desirability of wired glass 
windows, even in buildings of this type 
of construction. The question arose 
also as to whether it is imprudent to 
leave doors leading from buildings of 
this character into yard unlocked af 
night. 





NIAGARA ‘ELECTION 
Charles H. Coffin was elected presi- 
dent of the Niagara Fire on Tuesday 
of this week; and O. E. Lane, vice- 
president. 


NORTH 
BRANCH 
FIRE INS. CO. 


Sunbury, Pa. 
Inc, 1911 


$454,914.61 
112,682.34 
250,000.00 
66,502.59 


Reserve 
Capital 
Surplus 


“NO,” SAID L. & L. & G. AGENTS 





“We Do Not Want Annex’’—Company 
= to Establish Underwriters’ 
Agency 





The Liverpool & London & Globe will 
not establish an underwriters’ agency, 
having reached the decision after asking 
agents of the Company to tell how they 
stand on the subject. The agents out- 
lined their position, without hesitancy, 
at considerable length and emphatically, 


against the launching of an annex. The 
agents also put themselves on record 


elling what they thought of the Liv- 
erpool & London & Globe and United 
States Manager Henry W. Eaton. It 
was the first time in some years that 
they had had the opportunity to tell 
What they thought of the Company and 
iis manager, and Mr. Eaton’s ears are 
still burning. 

Mr. Eaton has made public the follow- 
ing letterwhichhehasmailedto agents: 

“The replies of our representatives to 


our circular letter of the 7th instant, 
regarding underwriters’ agencies, have, 


as the importance of the subject de- 
manded, been perused with earnest at- 
tontion and respect. These replies have, 
in their hearty tone, been welcomed in 
ne common degree, and in the expres- 
sion of regard for this Company have 
affected us profoundly. 

“We are left in no doubt as to the 
sentiment of our representatives, which 
is overwhelmingly unfavorable to the es- 
tablishment by us of underwriters’ agen- 
cies, and, coinciding, as it does, with 
our own desires, our decision that we 
will not establish such agencies is made 
with the greater satisfaction.” 

Among the interesting incidents in 
cynnection with the action of the L. & 
L. & G. was the receipt of a line by the 
L. & L. & G. of $15,000 on a concrete 
hiock, the report being marked “anti- 
underwriters complimentary risk.” It 
was sent by Mac O. Robbins, of Santa 
Ara, president of the California Associ- 
ation of Insurance Agents. 


NEW CANADIAN DEPARTMENT 

The Continental group has establish- 
ed a Canadian department in Montreal 
with W. E. Baldwin as manager and 
Joseph Rowat as assistant manager. 
Mr. Baldwin has been handling Cana- 
dian business in the home office; Mr. 
Rowat has been the Montreal repre 
sentative. 


AMERICAN EAGLE EXAMINERS 

The American Eagle now has a com- 
plete set of examiners at the home of- 
fice, making three sets of examiners for 
the three companies in the Continental 
group. Mr. Newman is the American 
Eagle examiner for New England; Mr. 
Morrell for New York and part of Penn 
sylvania. 


CITY 
INSURANCE 
COMPANY 


Pittsburgh, Pa. 


Ine, 1870 


$173,450.20 
22,760.06 
100,000.00 
42,774.55 


Assets 


Capital 


OPERATING ON A CONSERVATIVE BASIS IN A LIMITED 
TERRITORY UNDER AN EXPERIENCED MANAGEMENT 





ers is $3,817,787. 
shows total assets of 
net 
during the 
of a million. 
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NIAGARA’S STATEMENT NEW ALEXANDRIA AGENT 
The Niagara’s surplus to policyhold- G. Bryan Pitts, general agent of the 


Its annual statement 
$7,744,443. The 
is $2,817,787. The assets 
year increased a quarter 


Continental Casualty Co., has opened a 
Alexandria, Vt., and will 


Commonwealth and other 


fire office in 
surplus 
represent the 


companies. 
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Annual Statement 


MUTUAL | 


Fire Insurance Company 
ALBANY, N. Y. 


NET SURPLUS ABOVE ALL LIABILITIES 
TO POLICYHOLDERS 


$269,002.68 


1836 





Stock Policies Only Issued 








Writes Preferred and Mercantile Risks 
Anywhere in New York State 


B. M. CROSTHWAITE CO. 
General Agents 


105 William Street a he New York, N. Y. 
AGENTS SOLICITED 
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SHARP COMMENT FROM BROWN 


DISCUSSES JERSEY CITY RATES 
Average Saving to City Under Ramsay 
Act is Considerable—Rate Changes 
Justified 


Atlee Brown, the New Jersey Rate 
Expert, has written a letter to the New 
ark News commenting upon the investi 
gation of fire insurance rates being made 
by Commissioner of Public Safety 
Kyank Hague in the Jersey City city 
hall and in the Jersey City newspapers. 
Mr Brown says that the best way to 
examine the Jersey City fire department 
would be to permit the National Fire 
Protection Association to do it. Its en- 
gireers are experts, and could have no 
motive in seeking self-advertising. 

Rates in Hudson County 

In discussing rates in Hudson Coun- 
ty, New Jersey, where agitation is rife, 
Mr. Brown said: 

“Jersey City makes and maintains or 
permits to be maintained the conditions 
uu.der which the application of our 
schedules to herself is determined. We 
heve no control over those conditions, 
We merely apply our state-wide sched- 
ules to those conditions as we find them, 
with reductions, for improvements of 
those conditions, upon an equally indis- 
criminate and State-wide basis And 
these schedules apparently have been 
satisfactory to the assured as well as to 
the companies in all other sections, This 
ix due to the fact that in the twenty 
cther counties of New Jersey the peo- 
ple buying insurance always have paid 
a fair consideration for insurance. But 
demoralization of rates was rampant in 
Hudson County, and on the one class of 
property upon which the raises com- 
plained of almost uniformly have been 
made—the ‘frame ranges’—they cannot 
expect to obtain a lower average rate 
than is paid in the other counties. 

“On the other hand, for other classes 
of property some rates in Hudson Coun- 
ty were much higher than in other coun- 
ties—notably churches, schools, public 
buildings, manufacturing risks and gen- 
eral hazards; and here the reductions 
are much more numerous than increases 
are in the frame range classification. 

“Many of these rates have been re- 
duced twenty to twenty-five per cent., 
and the value thus effected, running into 
hundreds of thousands of dollars, are 
not comparable to the very small value 
represented by the class upon which 
the increases have been made. The 
average saving to the whole city, as a 
matter of fact, is very considerable. 

No Way of Keeping a City Record 

“The fire insurance companies, how- 
ever, keep no specific record of premi- 
ums from any one city. It would mean 
prohibitive office costs and would have 
no compensating value to anybody. For 
the figures would prove nothing, either 
fcr or against the companies. It is too 
small a point upon which to attempt 
to calculate rates in relation to results 
obtained. 

“For instance, take Salem and Salem 
County, this State. When this office 
started business the record of that local- 
ity for over twenty years showed re- 
markable freedom from fires. It was 
seid that for one full year the fire en- 
gines of Salem had not been called out. 
Suppose we had made rates in accord- 
ance with those conditions. In the last 
two years Salem and Salem County have 
collected more insurance on fires than 
the total of the premiums paid in the 
preceding twenty years of freedom from 
fires. 

“Doesn’t that example show that a 
record in one place, even for a long 
term of years, can in no sense become 
a basis of insurance rates in that place? 
You might just as well attempt to base 
a rate upon the fire record of one ward, 
cr one street. Indeed, it has been ques- 
tioned by actuaries whether the record 
of one State is sufficient basis from 


which to obtain reliable data. There is 
a national ash-heap, and it is necessary 
that the tax which insurance premiums 
constitute and which pays for this ash- 
heap shall be collected from all.” 





STATUS OF COLLECTION PLAN 

The proposition to have a forty-five 
cay maximum collection rule in New 
Jersey territory does not seem to be 
making much headway. One opponent 
of the plan does not think it practical 
unless the rule applies to non-union as 
well as union companies and to. bro- 
kers as well as agents. 

Specials are making a hard drive 
after collections, which should be bet- 
ter in view of the prosperity of the 
manufacturing interests particularly. 


L.& L. & G. STRENGTH 
U. S. Branch Has Total Assets of $14,- 
814,383; Surplus of $4,841,887; 
68 Years Here 


The United States branch of the 
Liverpool & London & Globe, one of the 
sreatest of fire insurance companies, 
las issued its annual statement. The 
Ssiatement shows that the total assets 
ave $14,814,383, and the surplus is $4,- 
841,887. The Liverpool & London & 
Globe built up its great reputation part- 
ly by the promptness with which it 
paid losses in the great conflagrations 
of this country. 

The annual statement contains the 
rames of the three trustees of the 
UCrited States branch. They are John 
A. Stewart, of the United States Trust 
Ce.; Edmund D. Randolph, of the New 
York Lifg and Walter C. Hubbard, of 
Hiubbard Bros. & Co., three of the most 
influential names in the world of fi- 
nance, A feature of the assets is that 
$5,113,520 owned are practically all pre- 
ferred issues. 


BIG DROP IN PREMIUMS 
1615 Returns for Manhattan and Bronx 
Show Falling Off—Home Has 
Most Premiums 


Premium returns in Manhattan and 
the Bronx, New York City, for 1915 as 
compiled from reports obtained from 
individual companies by the Journal of 
Commerce, include the following: 


Home, $1,072,282; L. & L. & G., $981,- 
100; German-American, $723,578; Royal, 
$198,454; Aetna, $530,222; National, 


$241,676; Continental, $332,079; Globe 
« Rutgers, $250,949; Niagara, $262,506; 
North River, $267,246; Northern of Lon- 
Con, $167,678; . Germania, $200,335; 
Springfield, $142,119; Phoenix of Hart- 
ferd, $195,528; Firemen’s of Newark, 
$184,237; Williamsburg City, $187,963; 
Sun Insurance Office, $185,409; London 
Assurance, $192,163; Fireman’s Fund, 
$116,048; Fidelity-Phenix, $238,203; Fire 
Association, $179,879; Boston, $127,002; 
Queen, $150,872. 

In nearly every case the 1915 premi- 
ums were less than those in 1914. 


GLENS FALLS GAINS 


Surplus Over All Liabilities $2,254 209 
—Total Cash Assets $5,859,946— 
Sixty-Sixth Report 
The sixty-sixth annual statement of 
the Glens Falls tells the usual story of 
the growth and strength of that Com- 
pany. The assets of the Glens Falls 
have increased in forty-three years from 
$587,210 to $5,859,946. By January 1, 
1885, they had topped a million; by 
January 1, 1892, two million; by 1889 
they had gone over three million; by 
1504, four million and by 1910, five mil- 
lion. Unless there is a conflagration 
they will reach six million before this 
year.is over. The surplus exhibit has 
been equally gratifying. By 1890 it had 
reached a million; by 1908, two million; 
and on January 1, 1916, the net surplus 
over all liabilities was $2,254,209. The 
Company has a reserve for unearned 
premiums of $2,625,838. Its premiums 
i: 1915 exceeded its losses and expenses 
by $199,963, while the gross earnings 


of its assets were $261,734. 





Largest Fire Insurance Co. 
Chartered by the State of Massachusetts 
Incorporated 1849. Charter Perpetual 


SPRINGFIELD 


Fire and Marine Insurance Company 
OF SPRINGFIELD, MASSACHUSETTS 


Cash Capital $2,500,000.00 


1849 1916 


Annual Statement, January 1, 1916 


ASSETS 

Cash on hand, in Banks and Cash Items...... $1.479.571.45 

Cash in hands of Agents and in course of col- 
lection ...... PR eee ree eae eee ‘ 1,345.5 11.10 
ee | a ar 85,292.01 
Real Estate Unincumbered................. 300,000.00 
Loans on Mortgage (first lien).............. 2.112.770.00 
RNS PO OMIM 50 ics 053.4: acre SOE Me) eimai eras) Sagoo 6 1,698,826.00 
a a a ce ce Ce een eee 2.352,360.00 
MEISCEMARCOUS SIGCKS so i.c.cc ecru ceded cus dea 1,359,4140.00 
NN re ee re ee eee 312,386.00 
State, County and Municipal Bonds. ......... 566,710.00 
PRISCCHAMCOUS TOOTS (5.o.ocis nce sce seeeaenn 131,210.00 
Ts SE Sbace ck weeiewksaus $11,754,106.86 


Unadmitted Asset —Excess Canadian Deposit. 58,733.26 


ADSEETS Case? ABIES 2. cee ccsccsaee $11,695,373.60 


a I 65a wid oid mde hee baw ee $ 2,500,000.00 
Reserve for Re-Insurance............. eee 5,673,329.62 
Reserve for all unpaid Losses............... 577,261.47 
Reserve for all other Liabilities............. 364,115.88 

TOTAL LIABILITIES ............. $ 9,114,706.97 
ee ara 2.580,666.63 
SURPLUS TO POLICY-HOLDERS......... 5,080,666.63 


LOSSES PAID SINCE ORGANIZATION..... $65,274,115.26 

A. W. DAMON, President PRIOLEAU ELLIS, Asst. Sec. 

CHAS. E. GALACAR, Vice-Pres. E. H. HILDRETH, Asst, Sec. 

W. J. MACKAY, Secretary G. G. BULKLEY, Asst. Sec. 
F. H. WILLIAMS, Treasurer 


Western Department, Chicago, Illinois 
A. F. DEAN, Manager 
J. C. HARDING, Assist. Manager W. H. LININGER, Assist. Manager 
E. G. CARLISLE, 2d Assist. Manager L. P. VOORHEES, Cashier 


Pacific Coast Department, San Francisco, Cal. 
GEO. W. DORNIN, Manager JOHN C. DORNIN, Assist. Manager 


Agencies in all Prominent Localities 
throughout the United States and Canada 


METROPOLITAN DISTRICT AGENT 
CHAS. G. SMITH, - 5 2 1 LIBERTY STREET 
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Aetna Has Paid $150,705,781 


Fire Losses In Ninety-seven Years 


Interesting History of Company Soon to Celebrate Centenary 
—First to Develop Agency System—First Company 
in Chicago 








_ 

In three years the Aetna Insurance 
Company of Hartford will be a hundred 
years old. During these long years of 
existence it has paid out in losses $150,- 
705,781.16. Such a record of one of the 
greatest institutions in fire insurance 
cells for more than a passing mention. 
The prosperity that has crowned its 
underwriting activities is found sum- 
marized in its annual statement, which 
shows that the Company’s cash assets 
on December 31 were $24,750,602.67, its 
ret surplus is $7,584,515.59, and its sur- 
plus for policyholders is $12,584,515.59. 
During the year the Company made the 
following gains: Increase in assets, 
$1,330,075.68; increase in surplus, $916,- 
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re-insurance fund 
$414,008.48; gain 
gain in 


066.20; increase in 
ard other liabilities, 
in net premiums, $1,564,896.07; 
market values, $288,327.46. 
The Aetna was incorporated in 1819 
with a capital of $150,000. Subscrib- 
ers were required to pay within thirty 
days after the first meeting of the cor- 
peration, five per cent.; within sixty 
days, five per cent. more, and the re- 
maining ninety per cent., either in mort- 
gages on real or indorsed pro- 
nissory notes. 


estate, 


How Company Started 


was held in Mor- 
Thomas K. Brace 
was elected president. Isaac Perkins, 
Was the first secretary. The directors 
voted to make the office of Mr. Perkins 
tue office of the Company also. 

The Aetna started in a very small 
Way indeed, The balance sheet present- 
ing its operations up to May 31, 1821, 
Showed as the principal item on the 
Gebit side a dividend of six per cent., 
declared on December 15, 1821, on the 
actual cash investments, making $900. 
From the organization till May 31, 1820, 
the total current expenses, including 
*25 for the salary of Mr. Perkins and 
rent, reached the sum of $451.82. Dur- 


The first 
2n’s Coffee 


meeting 
House. 


kg this period the receipts from all 
sources amounted to $3,646.42, and 


there were no losses for the fiscal year. 
First Policy $6,000 
, The first policy issued was for $6,000. 
month later it contracted to assume 
all outstanding risks of the Middletown 
“ye Insurance Company, amounting as 
" seems to nearly $200,000. This was 
l@ first case of re-insurance of a com- 


pany in the State, and is believed to 
be the first in the country. 

One of the 
pany was to 


first actions of the Com 
vote to take no new risk 
in excess of $10,000 without a unani- 
mous vote in its favor. <A year later it 
Was voted that an agent was authorized 
tc write not exceeding $17,000 on a sin- 
gle risk. Until the formation of the 
Actna, the few American companies in 
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existence restricted their efforts almost 
entirely to the local business that could 


be conveniently secured by the execu 
tive officers. ‘The Aetna initiated a 
radical departure from the previous 


method, planting agencies cautiously 
at the more important centers of trade, 


and gradually extending the system 

until the leading cities were covered. 
When Things Looked Dark 

Around about 1827 fires became so 


plentiful that a committee was appoint 
ed to devise ways and means to pay 
lesses. This committee reported and 
recommended that the bank stocks hav- 


ing a par value of $21,750 be sold; that 
all loans, amounting to $6,780 be col 
lected as soon as it could be done with- 
cut inconvenience to borrowers, and 
that agents be pressed to remit bal 
arces on hand. They further recom- 
mended that loans be made at one or 
niore of the city banks on paper en 
dorsed by some of the directors, and 
that the board pledge themselves to 


save the endorsers harmless. 

After paying out the 
from the sale of stocks and 
tions of loans, the Company 


funds derived 
the collec- 
pledged to 


verious banks, stock notes to the 
amount of $50,000 as security for loans. 
Isaac Perkins retired in June, 1828, 


in order to practice law in Hartford. 
Hiis salary at the time was $900 with an 
allowance of $100, additional for rent 
and firewood. He had to take a trip to 
Mobile in the interest of the Company, 
and in lieu of salary was voted $4 a 
cay while absent. Dividends of one 
cellar per share were paid with fair 
regularity from June, 1831 till Decem- 
ber, 1834, when the rate was increased 
to five dollars. By May, 1836, the situ- 
ation had so improved that the board 
voted a dividend of twenty-five per cent. 
to be applied on the stock notes. 


Pioneer Agency Planting 
The first company to issue a fire in- 


Chicago was the 
having, in 1834, appointed Gur- 
don S. Hubbard to represent it there. 
Mr. Hubbard continued with the Com- 
pany until he retired, after thirty years 


surance 
Aetna, 


policy in 


of service. Planting agencies in those 
days was no sinecure. It was neces- 


sury to travel by stage and boat and to 
have many distressing experiences in 
frentier towns. 

The director of the Company not only 
appointed agents but also adjusted 
losses. As emergencies arose, different 
members of the board were selected 
for special services at points near and 
far Some became expert adjusters. 
Daily Expense Almost Enough to Buy 

a Meal at the Ritz 

An interesting light on travel experi 

ences in the early days is indicated by 


the experiences given by Joseph Mor- 
gan, one of the original directors. His 


diary showed that he made an executive 
trip, taking in New Orleans and Chi 
ecugo, and all the important intermedi 
ate towns. He was gone ten weeks, 
and, including fares and hotel bills, 
his expenses averaged $3.29 per day. 
When he was in Chicago it had four 
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Louis had 

by the 
S. Mor 
Morgan. 
Morgan 


thousand inhabitants and St 
24,000 inhabitants. Mr. Morgan, 
way, was the father of Junius 
gun, grandfather of J. Pierpont 
Several generations of the 


family have been represented on the 
Aetna board. 

In 1839 the Aetna was empowered to 
issue policies against the hazards of in 


lend navigation, which meant craft and 


cargoes on the Mississippi, Missouri, 
Ohio and other rivers. Just how great 
the river traffic was can be gauged by 
reading Mark Twain’s “On the Missis 
sippi.” A policy issued October 4, 1859, 
at the rate of Y% per cent., which cov- 
ered fifteen negroes, valued at $16,000, 
is an Aetna document now on exhibi 
tion in the home office. 

Cincinnati Branch Opened in 1853 
The Aetna had luck on December 31, 
£35, when it escaped the New York 


conflagration, which destroyed property 


to the value of $15,000,000, and bank 
rupted twenty-three out of twenty-six 
local companie 


Aetna entered the city, ap 
Augustus G. Hazard, 
organizer and president 
of the Hazard Powder Company In a 
bie New York City fire in 1845 the 
Actna was less fortunate, its loss being 
$115,000. The directors at a solemn 
meeting brought the Company’s invest- 
ments as well as some individual stocks 


In 1836 the 
pceinted agent 
afterward the 


as 


and bonds to the directors’ room and 
instructed one of the directors as fol- 
lows: “Go to New York, pay the loss 
if it takes every dollar.” Pointing to 
the packages, a director remarked: 
“Draw on my own fortune too if it is 


necessary.” Other directors then made 
similar offers. 

increase in premium receipts follow- 
eu to such an extent that the Aetna was 
soon stronger than before the fire. 
Meantime the Company's stock had 
gradually increased until by 1849 it had 
a fully paid capital of $300,000. The 
Mississippi River and other inland ma- 
rine business was proving costly to 
many companies. When the Protection 
of Hartford, Conn., collapsed, largely 
through the unprofitableness of its ma- 
rine department, the Aetna opened the 
branch office in Cincinnati, Ohio, 
which became so famous. Soon a thous 
und agents were at work west of the 
A'tleghenies. In 1854 the capital of the 
Company had increased from $300,000 
to $500,000. By 1859 the Company was 
prosperous that its capital wag in 
creased to $2,250,000, and in 1866 it be 
came a $3,000,000 company. In 1881 the 


so 


Company issued ten thousand new 
snares at par for cash, enlarging its 
capital to $4,000,000. Its present capi 
tul, by the way, is $5,000,000 
The first special agent of the Com 
pany was appointed in 1851. He was 
A. F. Willmarth, who was also made 
assistant secretary. 
Aetna Innovations 
Directors of the Aetna had been urg 


ing that over and above the capital an 
insurance company should have enough 
to re-insure its outstanding risks. The 
eerly advocacy of this doctrine raised 
a tempest in Hartford, but the directors 
supported the point, which decision of 
that controversy has a large part in giv 
ing, to Hartford its high prestige in un 
derwriting. 

Among the first statistics relative 
hazard classifications com 
piled by Edwin G. Ripley, president of 
the Company from 1857 to 1862. He had 
brought fire underwriting on a scien 
tilic basis. In 1853, the general agents 
ol the Aetna at Cincinnati prepared the 
fiist blank proof of loss Another inno 
vetion of the Aetna was its publication 
ol the chromo poster in 1855. This was 
a picture representing a steamer throw 
ing a stream of water upon a burning 
block In 1857 the Company was the 
first to introduce the use of outline 
charts. Out of this grew the Sanborn 
map system. From the first the Com 
pany had a line sheet, giving a prohibi 
tive list and advising agents how to es- 
timate values, 


to 


were those 


Conflagrations 
Chicago conflagration in 1871 
lost $3,782,000. To meet the 
was reduced 


the capital 
immediately refilled by 


In the 
the Aetna 
luipairment 
one-half, and 


cush payments of $1,500,000. Thirteen 
months afterward the Boston fire ab 
serbed $1,655,067 more, and the inroad 
was made good by a further contribu 
tion of $1,000,000 from the sharehold 
ers, making $2,500,000 furnished by 
them in a year to maintain the techni 


cal solvency of the Company. After de- 
ducting the losses at Chicago, over $2, 
660,000 of assets were left in the treas- 
ury, exclusive of fresh contributions. 
The growth and developments of the 
\etna in more recent years, furnishes 
familiar history to insurance men, the 
lust innovation being the launching of 
the Aetna Fire Underwriters, 
The Present Officers 
William B. Clark, present 
of the Aetna, is the of 
living underwriters He was born in 
Hiartford in 1841, his father having been 
manager and part owner of the Hart 
ford Courant during and after the war. 
lor a time Mr, Clark was on the Cou- 
rant. In 1857 he entered the office of 
ite Phoenix Fire, of which he became 
secretary In 1863 he resigned to be- 
come assistant secretary of the Aetna. 
On the death of Lucius J. Hen- 
dee in 1888 the office of vice-president, 
allowed to remain vacant after the pro- 
icotion to the presidency of Edward G 
Ripley, was revised for Mr. Clark. 
The 


president 


one of greatest 


Henry E. 
18.) 


vice-presidents are 


(Continued on page 
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BROKERS ACTIVITIES 














VETERAN BROKER PASSES AWAY 


CAREER OF E. C. ANDERSON 
Graduate of Office That Turned Out 
Prominent Insurance Men—Fifty 

Years on Street 
of prominent underwriters 
attended the funeral on Saturday of E. 
(. Anderson, of the brekerage firm of 
kk. C. Anderson & Co., who, for half a 
century, had been a prominent figure on 
William street. The funeral service 
was preached by Rev. C. Merle-Smith 
of the Central Presbyterian Church. 
Started With Frame, Hare & Lockwood 
Mr. Anderson’s insurance experience 


A number 


began in 1866 when he went with 
lrame, Hare & Lockwood as a junior 
cierk. This office was a famous train- 


ing school for underwriters, agents and 
brokers. Among the men who were as- 
sociated with the office at various times 
were: Harold Herrick, ex-president of 
Niagara; Bb. G. Ackerman, who later 
was a member of Ackerman, Dale & Hil- 
licrd; J. G. Hilliard, at present one of 

ie leading figures on the Street; Frank 


'. Hall, of Frank B. Hall & Co. Mr. 
Hare, of the firm, was United States 
manager of the Norwich Union, desti- 


nies of which company in America he 
still directs. Benoni Lockwood left the 
firm after going to London and obtain- 


ing the appointment of United States 
manager of the London Assurance. 
Afterward he was agent of the Insur- 


ance Company of North America in 
New York. 

Previous to the Chicago fire Mr. An- 
derson went into business for himself, 
being joined shortly afterward with 
George A. Stanton, who had succeed- 
ed Mr. Anderson with Frame, Hare & 
Lockwood. In 1892 they separated, Mr 
Stanton forming George A. Stanton & 
Co., which later became Edward E. Hall 
& Co., and Mr. Anderson forming with 
A, C, Hegeman the firm of Kk. C. Ander- 
son & Company. 

Had Many Activities 

At the start Kk. C. Anderson & Co. 
specialized in special risks, risks in the 
dry goods districts and hotels. In those 
days there was no tariff association and 


it was necessary in order to place lines 
successfully that the placer should 
have ability of the highest order. These 


attributes were Mr. Anderson’s, and his 
ryputation for integrity was of the high- 
He was one of the organizers of 
Insurance Clerks’ Mutual Benefit 


est. 


the 


Association, possessing its certificate 
No. 1. He was a member of the Union 
League Club of New York, Fulton Club, 
Seventh Regiment Veteran’s Club and 


the Berkeley-Wiontha Golf Club of 
Richfield Springs, New York, where he 
had his summer home and where he 
was vice-president of the Richfield 


Springs Bath House Company. 

For three years Mr. Anderson had not 
been at his office because of failing 
health. 

= * - 
Again Control Pathe Line 

Hagedorn & Co. have again secured 
ccntrol of the Pathe moving picture 
line. 

~ + . 
_ New Inter-Insurance Plan 

J. B. F. Davis & Son, insurance bro- 
kers of Seattle and San Francisco, are 
promulgating an inter-insurance orga- 
nization in California for the purpose 
ot writing Workmen’s Compensation in- 
surance in competition with the State 
insurance fund. Through adefectin the 
California’s Workmen’s Compensation 
act, the State fund is not obliged to pay 
taxes, and a large portion of their print- 


ing is furnished by the State printing 
department. 
* * * 
$4,162 Coal Mine Premium 
The Phister Insurance Agency, Kan- 


sas City, has written for the Maryland 
Casualty Co. a policy covering a coal 
mine, the premium on which is $4,162. 
* * * 
Place Pere Marquette 


The schedule of the Pere Marquette 
Railroad has been written by O. A. Jeni- 
son, Lansing, Mich., and Charles W. 
liolden, Grand Rapids, Mich., under the 
firm name of Jenison & Holden. The 
line was formerly controlled in Phila- 
delphia. 


WESTERN OF TORONTO 





Makes Gain in Assets of $203,841; in 
Surplus of $232,948; Assets 


$2,767,133 
The Western Assurance Co., of To- 
ronto, made an increase in surplus for 
the year 1915 of $232,948. It made a 


guin in assets for the year of $203,841. 
i surplus to policyholders on Decem- 
ber 31, 1915, was $1,309,295. The Com- 
peny has paid total loses in the United 
States from 1874 to 1915 inclusive of 
$40,654,747. The assets of the Company 
are $2,767, 

Wickham & Kemp 
ity agents; George EK. Wood Co., Inc., 
suburban general agents; Andrew J. 
Corsa & Son, Brooklyn agents. 


are New York 





‘The Leading Fire Insurance Company 
in America” 


a. aim 4 
Lt Fe. 
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CLARK, 
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AETNA INSURANCE COMPANY 


Aetna Fire Underwriters Agency 
of Aetna Insurance Co. 


Application For Agencies Invited 








GERMANIA 
FIRE INSURANCE COMPANY 


NEW YORK 


ORGANIZED 1859 


Statement, Junuary 1, 1915 
Coen Capital  ..066: $1,000,000.00 
WN 55.655 hee 7,284,654.80 
Net Surples «<2... 2,486,142.59 
Surplus for Policy 

PEOIGGTS 6.646004 3,486,142.59 


HEAD OFFICE: 
Cor. William and Cedar Streets 








TWO HUNDRED AND SIXTH YEAR 


SUN 


INSURANCE OFFICE OF LONDON 


FOUNDED 1710 
UNITED STATES BRANCH; 
54 Pine Street - New York 
WrSTERN DEPARTMENT; 
76 WEST MONROE ST., CHICAGO. 
PACIFIC DEPARTMENT; 
N. W. Cor. Sansome & Sacramento Sts. 
San Francisco, Cal. 











A. K. BOUGHNER & CO. 
INSURANCE AGENCY 
Fire Automobile 


NEWARK AND VICINITY 
Brokerage Business Solicited 
38 Clinton Street 95 William Street 











F. H. 






HAWLEY, Pres. 


ORGANIZED 1848 


Ohio’s Oldest and Strongest Compan 
Ave erie Net ‘a 


AN AGENTS COMPANY 


W. E. HAINES, Secy. 


Surplus Over $1,015,000.00 





Pennsylvania, 


E. K. SCHULTZ & CO. 
PHILADELPHIA 


GENERAL AGENT 
New Jersey and New York 





John C. Paige Co. 
INSURANCE 


65 Kilby St. Boston, Mass. 

















THE COMPANY WITH THE PYRAMID 











2.162, 564 46 


NEW HAMPSHIRE~ 
ore ree) 
FIRE INSURANCE Co. 


1.252,267.06 
257,058.25 

1.322.976.14_ 
1406.68! 54. 
510 064.23 
1,578,330. 82 
1,654,504 6! 
1,700,761.60 _ 
~6.250,526.89 | 1.703.433.67 
6,350,079.09 = 725.713.7868 


TOTAL LIABILITIES $3.149,365.31 
POLICY HOLDERS SURPLUS $3, 200,713.78 


— 








3.303.575.24 
3,367,026 27 } 








4,069.140.67 
4.310.636 19 
4.500.404 12 
"4.661. 149 6 
5. 196,017 46 
“$3,553. 270.70 
5,725, 809 34 
6,097, 887.20 
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For The Protection Of Its 
Policy Holders 


THE HANOVER 


FIRE INSURANCE COMPANY 


HAS A 
eee 
Cash Assets 


Cash Surplus to Policy Holders 


The real strength of an insurance com- 
pany is in the conservatism of its manage- 
ment, and the management of THE HAN- 
OVER is an absolute assurance of the 
security of its policy. 


$1_000,000.00 
4,585,075-59 
1,706, 316.03 


R. EMORY WARFIELD _...... President 
JOSEPH McCORD ..Vice-Pres. & Sec’y 
WILLIAM MORRISON ..... Asst. Sec’y 


HOME OFFICE 


Hanover Bldg., 34 Pine St. 
NEW YORK 











J. H. LENEHAN, 





ord-Deutsche 


INSURANCE COMPANY 
OF HAMBURG, GERMANY 
EST/ BLISHED 1857 


STATEMENT JANUARY I, 1914 
MCE re ree eer eee $1,439.399.63 
Ciabilities ....ccccccces Chie Sees arr 679,631.12 
MEE “vc cteemicpaeniue pasmeeesumeeaneuie 869,768.41 


UNITED STATES BFANCH 
123 WILLIAM ST., NEW YORK 


AGENTS WANTED IN PRINCIPAL CITIES AND TOWNS 


United States Manager 





——— 





of the United States 
ASSETS 
Real Estate (Equity)............. $ 254,500.00 
PeOwbeNee TORRE oicacecsiasonswacs 235,600.00 
Bonds (Market Value)............ 972,966.29 


Cash in Banks and Office........ 38,387.53 
Agents’ Balances ........ccccccss 81,266.65 
Interest and Rents Due and 

MUP vaadnaciccaerncsecdvinen 27,215.03 
Ut ROM i cis dnis iicdedsave 4,692.31 


ADA banwEnge geenmenamein $1,614,627.81 
ROBERT J. WYNNE, Pres. 

New York City Agent 
WM. SOHMER, 75 William St. 
New York City 


Total 





First National Fire Insurance Company 


Statement of Condition Dec. 31, 1914 


Washington, D.C. 


LIABILITIES 
Outstanding Fire Losses.......... $ 39,278.41 
Unearned Premium Reserve...... 244,603.01 
Accrued Charges.on Real Estate 18,646.39 
All other Liabilities... ..cevsccces 8,156.78 
Capital Stock Fully — ~ 275.00 
Capital Stock Partia 
Serer 22,260.70 
PRE sivineesenecacens 404,407.62 
Surplus to Policyholders.......... $1, 303,943-32 
a ee $1 614,627.81 


JOHN E. SMITH, Managing Underwriter 
Br ooklyn Agent 

FRANK ECKEL BECKER, a Remsen St. 
Brooklyn, N. Y. 
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WANTS RE-INSURANCE BUREAU 1989 “080 and vied” INTERESTED PARTY DECISION 
PLAN PROPOSED IN ENGLAND an ried 1916 APPRAISER’S QUALIFICATIONS 
Providence-Washington’s Opening of Not Disqualified Because He Has 


London Office Calls Forth Sugges- 
tions Regarding Surplus Lines 





London, Jan. 15.—In a talk on the dis- 
posal of surplus lines before the Insur- 
ance Institute of Manchester, England, 
William Penney comments upon the 
amount of surplus business going out- 
side and makes the suggestion of a for- 
mation of a new British re-insurance 
office as a solution. “Our American 
friends apparently intend to make a bold 
pid for a share of any redirected sur- 
plus,” he said. “In fact, this has been 
instanced by the opening of a Metro- 
politan branch of the Providence-Wash- 
ington recently.” 

Mr. Penney’s suggestion follows: 

London the Headquarters 

“Assuming London to be the head- 
quarters of the bureau it might be ad- 
visable, for the sake of simplicity, to 
confine its immediate transactions to 
head offices where such are within the 
metropolis, or to the principal London 
branches where the head offices are sit- 
uate in the Provinces. 1 think it would 
pe desirable that preliminary borde- 
reaux should be transmitted to the bu- 
reau for lodgment there, as a protective 
measure, or at any rate that uncom- 
pleted cessions of longer outstanding 
date than, say, one month, should be 
notified. Definitive bordereaux would 
then be issued by the ceding offices to 
the bureau as soon as practicable, to be 
duplicated there and a copy transmit- 
ted to the head or London office of each 
of the participating companies, as the 
case may be. 

“The necessity for the bureau to be 
provided with risk registers is not man- 
ifest to me and I do not think there is 
any need to keep other than such books 
of account (apart from, say, bordereaux 
files) as would facilitate the rendering 
to the participating offices of periodic 
statements showing re-insurance premi- 
ums receivable on the one side and re- 
iusurance premiums payable on the 
other. Loss payments would also be 
included in such accounts and ‘differ- 
ences’ paid in or ‘handed’ out, as the 
case may be, after due allowances had 
been made for proportionate expenses. 

“Lastly, let us see what are the advan- 
tages claimed for this system of inter- 
change of surplus lines through the me- 
dium of our clearing house. Looking 
first through the spectacles of the ‘true 
patriot? the whole of our ‘home’ busi- 
ness would remain within our own 
shores, and the entire net profits there- 
from would accrue to native companies. 

“The magnitude of the transactions of 
the bureau would enable a much more 
complete classification of risks, both as 
regards premiums and losses, than has 
hitherto been practicable. This to my 
mind is a very strong point. 

Discusses Rates 

“There would be a sufficiently strong 
under-current of opinion to keep a firm 
hand on any company attempting a 
policy of rate-cutting in an unwarrant- 
able degree. 

“The detail work of guarantee depart- 
ments would be reduced, since there 
would be no guarantee specifications to 
be issued as in risks where facultative 
guarantees already exist, and even in 
cases where an existing surplus was 
hitherto placed entirely with treaty offi- 
ces the labor entailed would be no 
greater. 

“A point often claimed in favor of the 
Placing: of re-insurances with foreign 
companies is that it enables an office 
NM competition to ‘cut’ its rate, in the 
knowledge that the relatively high com- 
mission obtained from such sources 
would in all probability force up the 
effective rate for the sum retained to 
an adequate figure. To my mind if the 
hew’ system prevented this it would be 
in the direct interests not only of the 
insuring public, but also of the whole 
bedy of insuring offices,” 


GLENS 


Total Cash Assets... 


Capital Stock 
i Pere errr er 
Reserve for Unearned Pre- 
miums 
Reserve for 
dend, ete. 


Taxes, Divi- 





INSURANCE COMPANY 
GLENS FALLS, NEW YORK 
Abstract from 66th Annual Statement—January 1, 1916 


“= 


LIABILITIES 


$500,000.00 
233,931.99 


2,625,838 .07 


245,967.08 


Net Surplus Over All Liabilities . $2,254,209.30 


Policyholders’ Surplus, $2,754,209.30 


T. Y. BROWN & CO., Agents 


FALLS 


“e © * @ @ 


$5,859,946.44 


$3,605,737.14 








NEW YORK OFFICE, - - 77 WILLIAM ST. 
OHIO FARMERS PROGRESS 016, of which $1,901,545 are on first 
_—— r.ortgage loans of most desirable 
Company Now Has Surplus to Policy- nature. 


holders of $1,351,482—Assets, 
$3 750,016 





The Ohio Farmers, of Le Roy, Ohio, 
organized in 1848 and occupying a 
s‘rong position in the field, made a gain 
ia assets last year of $330,550; a gain 
in surplus of $141,722; and gains in re- 
iusurance reserve of $117,894. The 
Company’s surplus to policyholders is 
$1,351,482. 

The Company has assets of $3,750,- 





GRANITE STATE’S FIGURES 


The Granite State Fire, of Ports- 
mouth, N. H., which for thirty years has 
operated conservatively and success- 
fully, made a gain in its assets during 
1915 of $52,463.65 and wrote about $15,- 
0¢C more in net premiums than in 1914. 
The total income of the Company ex- 
ceded its expenditures by $30,281. The 
surplus at the end of 1915 is $305,955. 








1885 


CALVIN PAGE, President 
ALFRED F. HOWARD, Sec’y 


State, City and Railroad Bonds..... 
Railroad and Other Stocks........ 
Real Estate owned by the Company. 
Collateral Loan 


Interest accrued 


Total 


Unpaid Losses 


Net Surplus 
Total 


23 Liberty Street, : ¥ 





Thirtieth Annual Statement 
of the 


GRANITE STATE FIRE 
INSURANCE COMPANY 


of PORTSMOUTH, N. H. 


DECEMBER 31, 1915 
ASSETS 


Cash in Bank and Office........... 
Agents’ Balance, met... ....cccseces 


Reserve for unearned premiums..... 
All other liabilities... 2... ..ssccceees 
Capital Stock paid up............. 


THE WILLIAM H. KENZEL CO., 
Metropolitan Agents 


1916 


JOSEPH O. HOBBS, Vice-Pres. 
JOHN W, EMERY, Ass’t Sec’y 


$872,864.00 
79,985.00 
45,000.00 
10,000.00 
24,200.00 
86,592.89 
122,075.78 
14,499.58 





$1,255,217.25 


$ 69,633.09 
658,532.04 
21,096.88 
200,000.00 
305,955.24 





$1,255,217.25 


- New York City 

















Done Previous Work for Fire 
Insurance Companies 





_In Messler v: Williamsburg City 
Fire Insurance Co. v. Brooklyn, N. Y., 
Supreme Court of Rhode Island, the 


question was whether an appraiser se- 
lected by the defendant insurance com- 
pany to appraise the 


; fire loss was a 
disinterested party. He had on sev- 
eral previous occasions been selected 


by the company to appraise losses. 

The allegation upon which the plain- 
tiff lays stress is that the defendant 
knowingly selected as an appraiser a 
person who previously had frequently 
been selected as such by the defend- 
ant and other insurance companies in 
proceedings to ascertain the amounts 
ef loss under policies of insurance is- 
sued by it and said other insurance 
companies. 

That fact, if established, would not, 
as a matter of law, amount to bad 
faith or misconduct on the part of the 
insurer. From that fact alone a jury 
would not be justified in finding that 
sich a person wag not a disinterested 
appraiser. We have considered the 
cases from other jurisdictions cited by 
tbe plaintiff in his motion, and in our 
opinion they do not support his con 
tention. In each of said cases there 
appeared some other fact tending to 
show either fraud on the part of the 
insurer or bias on the part of the ap- 
praiser. Especially relied upon by the 
p‘aintiff, as we understand the facts 
stated in the opinion, presents a case 
of the selection by an insurer of a per- 
son for appraiser who not only had so 
acted frequently upon the appointment 
of the defendant and other insurance 
companies, but who had for about 20 
years spent the larger part of his time 
in the employ of the defendant and 
other insurance companies as a gen 
eral contractor. 

We are of the opinion that 
in law nor in fact should a person be 
held to be interested, and hence dis- 
oualified to act as an appraiser, sim- 
rly because the party naming him has 
had such faith in his good judgment 
that such party and others previously 
selected him on a number of other 
occasions. 

The plaintiff's motion for reargument 
is denied. (Messler v. Williamsburg 
City Fire Insurance Co. v. Brooklyn, 
MN. Y., 95 A. 601.) 


neither 


CONSTITUTES A WAIVER 
Receiving of Proofs of Loss Without 
Objection and Sending Ajuster to 
Examine Insured 


The Circuit Court of Appeals of the 
United States, Wyoming, has rendered 
a decision in favor of the Scottish Union 
& National reversing a judgment of the 
United States District Court in favor 
of Sylvester M. McKone. The assured 
ciuimed the fire—which burned a home 
stead—occurred on September 3, 1913. 
Proofs of claims were forwarded on Sep- 
tember 29, 1913. The company claimed 
the house burned on March 13, 1913. 
After the proofs of loss were received 


the company sent an adjuster to see 
McKone and examine him. 
The court says it is of the opinion 


that the receiving of the proofs of loss 
without objection by the company, and 
the sending of an adjuster to McKone 
to examine him in connection with the 
loss, without any objection being made 
as to the immediate written notice, con- 
stituted a waiver by the company of the 
requirement of the policy. 

In discussing the section of the policy 
referring to misrepresentation, however, 
it was proved that whereas the assured 
said in his application that the building 
ccst $3,300 in reality it cost $1,965; and 
judgment was rendered in favor of com- 
pany. 
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DECREASE IN NEW YORK FIRES 


REPORT OF THE LOSS COMMITTEE 
Only Three Fires in New York With 
Greater Loss Than $100,000 
in 1915 





The Committee on Losses and Adjust- 
ments of the New York Board of Fire 
Underwriters, Wallace Reid, chairman, 
has made its annual report. The num 
ber of losses which came under the 
jurisdiction of the committee in 1915 as 
compared with 1914 decreased abou} 11 
per cent., while the amount of incurred 
loss was less than it has been since 
1902. During 1915 only on account of 
tl.ree fires did the losses exceed $100,- 


0¢0. The report continues: 
“We have made ninety-seven moral 
huzard reports during the past year, 


which was, as a whole, more than ordi- 
narily free from fires and claims of a 
questionable nature. Forty-six of these 
claims reported on during 1915 called 
for unusual investigation, the cost of 
vhich amounted to $60,901.22, of which 
arount $43,128.32 was paid during the 
year 1915, representing 21.15 per cent. 
of the full expense of the year’s adjust- 
ments. The resulting saving to com 
panies, as compared with assured’s 
proofs of loss, in these forty-six cases 
was however $367,463.98. We have 
spent during 1915 $12,782.22 on criti- 
cised claims, adjustments of which are 
still pending, and this amount, together 
with the expense of the adjustment of 
tle forty-six claims above referred to, 
represents 40.38 per cent. of the full ex 
pense of the year’s adjustments.” 

Of the total fires 33.74 per cent. origi- 
nated in premises of assured. The per 
centage of damage from exposures was 
1¢.86. The committee held eleven meet- 
ings during the year. 


Aetna Fire History 
(Continued from page 15.) 


Rees and A. N. Williams. Mr. Rees 
first began to attract the attention of 


underwriters in Georgia where he was 
a special agent. He went with the 
Aetna with headquarters in Atlanta, 
and his territory was extended until it 
covered the entire Southeast. The 
Aetna brought him to Hartford and 
made him assistant secretary. In May, 
1907, Mr. Rees was elected secretary of 
the Company. Several years ago he 
became vice-president. 

A. N. Williams was one of the most 
able special agents in the New England 
ficld.. He was called to the home office 
and made first assistant secretary in 
1907. Both vice-presidents are held in 
highest esteem by insurance men. 

Kk. J. Sloan, secretary of the Com- 
.pany, has been an insurance inan for 
a quarter of a century, as local agent, 
examiner, special, general agent, and 
assistant secretary. He has been with 
the Aetna for years. The capable ma- 
rine secretary is W. F. Whittlesey, an 
expert in that branch of the business. 
The assistant secretaries, Edwin S. Al- 
len, Guy EK. Beardsley and R. B. Ives, 
huve all had long experiences with the 
Aetna. 








Fire 


Mechanics’ 


JANUARY 


WILLIAM L. JONES, Pres‘dent 


OSCAR GRIEBLING, Secretary 
BOARD OF I 


FRED VOGEL, Jr. CHAS. G. STERN 
CHAS. F. PFISTER 
GUSTAVE PABST 

WILLIAM L. 
OTTO H. FALK 


Ww. C. QUARLES G. W. GROSSEN 





1852---1916 
Lightning—Tornado—Automobile 
Sixty-fourth Annual Statement 


Milwaukee 


Company 


Cash Capital ....... Kabdzessewarers $1,000,000.00 
Reserve for Re-Insurance............ 2,255,799.87 
Reserve for Unpaid Losses. ......... 157,004.88 
Reserve for Dividend................ 30,000.00 
Reserve for Taxes and Expenses... ... 100,000.00 
I a docs 'n. 5 aches gchaeatle ade PAE 787,699.60 

TOTAL ASSETS .......... $4, 330,504.35 


Surplus to Policyholders — - 


OFFICERS 


CHAS. H. YUNKER, Vice-President 
G. W. GROSSENBACH, 2d Vice-President 


CHAS. H. YUNKER 

H. A. J. UPHAM 

JONES DR. JOSEPH SCHNEIDER 
GEO. C. SWALLOW 


Insurance 


IST, 1916 


$1,787,699.60 


EMIL TEICH, Assistant Secretary 
JRECTORS. 


FERD. MEINECKE 
FRED T. GOLL 
WILLIAM FINGER 
OLIVER C. FULLER 
ARTHUR R. MUNKWITZ 


BACH HENRY J. NUNNEMACHER 

















SPRINGFIELD’S REPORT 


A Gain of $724,969 in Assets; of $590,230 
in Surplus; of $233,421 in 
Premiums 


The unusual abilities of President A. 
W. Damon, of the Springfield, and his 
associates are evidenced in concrete 
form by the 1915 statement of that Com- 
pany, showing large increases in assets, 
surplus and premium receipts. The 


Company’s net surplus over all liabili- 


ties is now $2,580,666, an increase dur- 
ing the year of $590,230. The assets, 
which inereased $724,969, are now $11,- 
695,373. While the increase in premi- 
ums written amounts to $233,421, the 
tetal premiums written having been 
$6,113,916. The Company’s re-insurance 
reserve has shown an increase of $130,- 
363, this reserve on December 31, 1915, 
being $5,673,329. The Company’s ex- 
pense ratio was 40.77 per cent. 

In discussing taxation President Da- 
mon says in his annual report: 

“In spite of the many criticisms of 
the injustice and inequities in the sys- 


tem of taxation of insurance companies 
and the arguments and pleadings of in- 
surance commissioners of many States 
in favor of a reduction, this important 
iiem increases year by year. The in- 
crease over the 1914 figures amounts to 
#.7,193, bringing the total taxes paid 
by your Company to $247,368, thus close- 
Ivy approximating the amount paid in 
dividends to our stockholders. Hach 
State properly maintains a department 
established to supervise the conduct of 
all insurance companies authorized to 
transact their business within its bor- 
ders and the companies should be 
tuxed sufficiently to maintain the de- 
partments in a thoroughly efficient man- 
ner. Any greater assessment is unfair, 
not only to the companies, but to the 
cilizens requiring the needed _ protec- 
tion, for in the last analysis the policy- 
helders pay the tax. 

“Insurance premiums in reality con- 
st'tute a tax, though self-imposed, and 
a tax to which practically all contribute 
directly or indirectly, so the assessment 
really amounts to a tax upon a tax. In- 
stead of limiting the assesSment to a 


DIFFER REGARDING FEDERATION 


ROTH FOR IT; PUTNAM AGAINST 
Max B. McKee at Brooklyn Brokers’ 
Dinner Says Federation Will Be 
Against Mills Bill 


Max B. McKee, executive secretary 
of the Insurance Federation of New 
York State, and a brother of Mark ‘. 
McKee, chief organizer of the Fed. 
eration, told the Brooklyn Brokers’ Ag. 
sociation at its banquet this week that 
the Federation will oppose the Mills 
compulsory health benefit bill. Agents 
all through the State are prepared to 
oppose this measure (the bill ot the 
American Association for labor legis. 
lation) and it will be the chief topic 
for discussion at the annual meeting of 
the Federation of New York State in 
Syracuse on February 25. 

Fire Offices Sending in Application 
Blanks 

Mr. McKee said that many fire insur. 
ance offices are -becoming interested in 
the Federation; that one of the larg. 
est British company offices had sent in 
application of fifty men in the office 
for membership; that another large 
British office was to do the same. The 
State Federation has 3,000 members 
and is growing fast. Mr. McKee made 
the statement to The Eastern Under. 
writer that he had been informed by 
President Roth, of the National Asgo- 
ciation of Fire Insurance Agents, that 
he endorsed the Federation, an_ inter. 
esting statement in view of the atti- 
tude of Secretary Putnam. 

At the Brooklyn dinner James _ J. 
Hoey, of the Continental, former Dep- 
uty Insurance Superintendent, again 
declared that State insurance cannot 
be a success, and he gave it as his opin. 
ion that if the State Compensation 
Fund were subjected to an examination 
by experts it would be found to be far 
from the success it now appears to be. 
On equal terms there is no question of 
the superiority of stock insurance com- 
panies over State insurance. 


sum sufficient to support the insur. 
ance department several States collect 
fifty times the amount necessary for 
that purpose. That such a course is un- 
wise as well as inequitable is the testi- 
mony of many State officials who have 
x.ven the matter due consideration.” 


TO SHOW MOTION PICTURES 


Round Table Order Will Display Fire 
Prevention Film at Dinner on 
February 29 


The Round Table Order of the Insur- 
ance Society of New York will hold a 
dinner meeting at the Drug and Chemi- 
cal Club on February 29, at which the 
motion picture “Locked Doors” will be 
displayed. “Locked Doors” is a film, 
the story of which was written by W. B. 
Northrup, of the Fire Prevention Bu 
recu, and portrays the dangers of a fac 
tory fire. The story is founded on the 
recent Diamond factory fire in Brooklyn. 








THE 


Home Office, 


Western Office, 


Continental (Fire) Insurance Company 


The Strongest American Company 


80 MAIDEN LANE, NEW YORK 


332 SO. LASALLE ST., CHICAGO 


HENRY EVANS, President, 80 Maiden Lane, New York 


Fidelity-Phenix Fire 


Western 








An active supporter of the 
American Agency System 


Home Office, 
80 MAIDEN LANE, NEW YORK 


137 SO. LASALLE ST., CHICAGO 


Insurance Company 
FIRE 


Office, 




















Incorporated to meet the wishes 
of American Agents and take 
over the business of the Fidelity 


AMERICAN EAGLE 
INSURANCE COMPANY 
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PHOENIX ADVANCES FOUR 


GEO. C. LONG, JR., NEW SECRETARY 


Annual Meeting of Hartford Company 
Shows Good Year—L. F. Butler 
Director 
The annual meeting of the stockhold- 
ers of the Phoenix of Hartford was held 
at the Company’s office on Monday. The 
old board of directors was re-elected 
and Louis F. Butler, president of the 
Travelers Insurance Company, was 
elected to the board to succeed his pre- 
decessor in that office, the late Sylvester 
(. Dunham. The report of Judge Milli- 
gan to stockholders showed a success- 
fui year. The capital is $3,000,000, the 
tetal assets are $15,479,124.27 and the 
surplus above capital is $6,056,106.30. 
After the stockholders adjourned, the 
directors held a meeting and elected 
officers. An interesting feature of this 
occasion was that four representatives 

of the Company were promoted. 
Career of G. C. Long, Jr. 

George C. Long, Jr., promoted from 
assistant secretary to secretary, was 
born in Kentucky in 1878. He was edu- 
cuted at the South Kentucky College at 
Hopkinsville, and at the University of 
Virginia, from which institution he was 
graduated in the year 1900. He prac- 
ticed law until 1904, when he took up 
the business of insurance. He was ap- 
pointed special agent of a company in 
1906 and came to the Phoenix in 1909. 
He served the Phoenix in the field until 
October, 1912, when he was called to 
the home office as general agent, with 
supervision of the Company’s interests 
in the Southern States. He was elected 
assistant secretary in July, 1913. Mr. 
Long is a thorough student of the insur- 
ance business, and a man of mature 
judgment. 

Henry P. Whitman’s Experience 

Henry P. Whitman, assistant secre- 
tary, was born in the State of New York. 
His insurance career began in New York 
City, but later he occupied an import- 
ant position in a prominent general 
agency in Dallas, Tex. Subsequently 
he did good service as field represen- 
tative for the Phoenix in the States of 
Louisiana and Mississippi. He was later 
transferred, by way of promotion, to the 
middle department. After distinguish- 
ing himself for efficiency in the supervi- 
sion of that field for some years, he 
was called to the home office, and was 
svortly thereafter appointed general 
agent, with charge of the loss depart- 
ment and with various underwriting 
duties. 

Mr. Chaplin Began as Accountant 

Edward V. Chaplin, one of the new 
assistant secretaries, was born in Mont- 
real, Canada, and was in his earlier 
business career a professional expert 
accountant. He was later, for several 
years, in the employ of fe Phoenix, in 
Canada, as special agent and assistant 
office manager and underwriter. His 
efficiency in the capacity indicated was 
sich that it was decided to transfer his 
activities to the home office, where as 


chief auditor and manager of the cleri- 
cal departments of the Company he has 
shown unusual perseverance and ability. 

Mr. Gustetter Began in Cincinnati 

Frederick C. Gustetter, assistant sec- 
retary, was born in Cincinnati, O. He 
entered the service of the Phoenix, in 
it: Western department, in Cincinnati, 
in 1882, since which time he has been 
steadily in the employ of the Company, 
in the field and in the office. His prog- 
ress has been the result of systematic, 
urtiring study, perseverance and tenac- 
ity of purpose. 

The Phoenix field men are meeting in 
Hartford. 





PACIFIC FIRE CHANGE 
Fred Mezger Succeeds Willard Park- 
hurst in Charge of Endorsement 
Department 
Fred Mezger, for the past four years 
with the North River in charge of its 


policy department, went with the Paci- 


fic Fire on Tuesday and will have 
charge of the endorsements. Mr. Mez- 
ger started in the Brooklyn office of the 
North British & Mercantile about six- 
teen years ago. 

Mr. Mezger succeeds Willard Park- 
hurst in the Pacific, who has been trans- 
ferred to the loss department of the 
Company. 


USE AND ABUSE OF THE AGENT 

At a meeting of the Syracuse Asso- 
cation of Credit Men on Monday night 
speeches were made by Frederick V. 
runs, local fire agent; Lawrence Daw, 
of the Underwriters’ Association of 
New York State, and S. T. Friedrich, 
Deputy Commissioner of Public Safety. 
Mr. Bruns talked on “The Agent-——His 
Use and Abuse.” 


A group of Bryn Mawr college 
alumnae is to make a_ six months’ 
study of fire prevention in factories 
and other industrial establishments 
where girls and women are employed. 





NEWARK FIRE 


INSURANCE CO. 


NEWARK, N. J. 
The Oldest Fire Insurance Company in New Jersey 


INCORPORATED 1811 


Agents Desired at Unrepresented Points 








WILLIAM C. SCHEIDE & CO,, Inc. 
HARTFORD, CONN. 
Re-Insurance in All Branches 














Capacity For Local Agents 


You can use our capacity as your own to take care of additional business 
beyond the capacity of admitted Companies. 


Our capacity is as high as $150,000 on a single risk with immediate binders 
and 10% commission to brokers. Guaranteed Underwriters. Use our special 


Surplus Line Department. Special liberal policies for Baggage Insurance. 


MARSH & MCLENNAN 


Insurance Exchange, Chicago 


19 Cedar St. iors «California St. 314 Superior St. 300 Nicollet Ave. 
NEW YORK bie NVEK DULUTH MINNEAPOLIS 
Ford Bldg. 17 St. John St. 23 Leadenhall St. 

DETROI MONTREAL LONDON 


THESE OFFICES GIVE YOU THE BEST THERE IS IN INSURANCE SERVICE 








Office 


PHILADELPHIA 
325 Walnut Street 











Clarence A. Krouse & Co. 
GENERAL INSURANCE AGENTS 


PENNSYLVANIA 


Making a Specialty of FIRE, TORNADO and LIABILITY Insurance 


Office 


NEW JERSEY 
Stone Harbor and Haddonfield 











NEW JERSEY 


With over twenty-five years continuous experience, we are thoroughly qualified to 


properly safeguard your clients interests 
Sixteen leading Companies represented in our agency 


YOUR PATRONAGE IS SOLICITED 











E. E. WAKEFIELD 
Ass’t Manager 


FRED. S. JAMES 


“Two of the Oldest and Strongest Fire Insurance Companies of France” 


GENERAL FIRE ASSURANCE COMPANY 


OF PARIS, FRANCE 


ESTABLISHED 1819 


URBAINE FIRE INSURANCE COMPANY 


OF PARIS, FRANCE 


ESTABLISHED 1838 


Agencies Desired in the Principal Cities and Towns 


FRED. S. JAMES & CO. 


GEO. W. BLOSSOM 


United States Managers 


No. 123 WILLIAM STREET 


Cc. B. G. GAILLARD 


NEW YORK CITY Agency Supt. 
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Judge Hough on Values and Fraud 


(Continued 


laid before you as judges of the facts? 
It is very rare indeed that men write 
papers and sign them or openly de- 
clare, by words, this or that set of 
ideas which plainly indicates fraud or 
shows absolutely, and with undoubted 
clarity false swearing. 

“Most men do not carry a window 
in their hearts or in their brains that 
another man can see through, so that 
the only method by which anybody in 
the ordinary case can ascertain wheth- 


er there is fraud in a man’s heart, or 
false swearing in his brain, is to find 
out what the man intends to do; what 


his motives are, and what he has in 
mind, by observing carefully what he 
has done in the sense of signing a 
paper, or saying a word, of performing 


an act, and then from what the man 
has openly and visibly done, drawing 
an inference as to what is within his 


brain. Inferences are to be drawn from 
open and visible acts, from speech and 
writing. 

A Mistake Not a Fraud 

“* #* * T have said not to hold your 
minds that the maintenance of an erro- 
ncous theory of law is of itself fraud. 
An instance of that, and I so advise 
you, is given by the testimony of Mr. 
McDonough, who was an employe of 
Crouch & Fitzgerald, trunk manufac- 
turers. Mr. McDonough testified that it 
would much money (I think 
$700) to replace, with Crouch & Fitz- 
gerald trunks, these second-hand 
trunks which are said to have been in- 
jured in the fire with new trunks, mind 
you. That is an erroneous theory of 
law, but the fact that that was advanc- 
ed and is carried out in substance in 
the proofs of loss is not in my judg- 
ment in and of itself a fraud; it is a 
mistake. 

“Then again, you will recollect the 
testimony of Mr. Thomas McLaughlin 
in regard to. his own garments. In al- 
most every instance but one he gave, 
a3 the sound value of the second-hand 
garments which he said had been in 
jured by the fire, the cost of these gar- 
ments when they were new, without 
any reference whatever to the number 
of years that he had owned them. That 
is an erroneous theory of law, but you 
will observe that those propositions 
were openly stated in court, and it is 
a perfectly fair comment upon any 
man’s testimony that that which he 
openly states and without reservation, 
without any shame, if that be the right 
word, that is not in and of itself at 
all events fraud. 

Uses Handkerchief As Ililustration 

“So much for one side—but like 
everything else in the world, according 
to Mr. Justice Holmes, these questions 
are of degree, not of kind. You may 
ti ke anything that you please and test 
the matter. I will take my handker- 
chief and imagine it is in a fire. I may 
assert that that handkerchief is ruined, 
that it is a total loss—-why? Because 
it is smoked and smells unpleasantly. 
I may say the same thing if it has fall- 
er into a bottle of indelible ink and has 
been utterly discolored and hopelessly 
so. If I demand, in the case of the 
smoke on my handkerchief, that T be 
paid the price of a new handkerchief, I 
am wrong; if I say the same thing in 
respect of the hopeless destruction by 
immersion in indelible ink, I am right. 
But for your purposes, the point is what 
is the spirit, what is the mental intent 
with which a man, in the case I have 
imagined, advances the one or the 
other of those propositions. And so 
the plaintiff has urged upon you, and 
with perfect fairness, such illustrations. 

Women’s Wearing Apparel 

“ * * * Probably the question I 
am trying to make clear to you is best 
illustrated by a consideration of all of 
the evidence in respect to the women’s 
clothing which is, in and of itself, the 
very largest item, perhaps, so far as 
loss is concerned, with the possible ex- 


cost so 


from 


page 1.) 


If you go to 
of Art you 


ception of the pictures. 
the Metropolitan Museum 
may see there lay figures displaying, 
just now, most interestingly, the cos- 
tumes of men and women in the so- 
called civilized regions of the world 
since the 15th century—that is wearing 
apparel, but is it to be worn? 

“Now, put your mind on that. What 
was the purpose, the utility, in Febru- 
ary, 1915, of that woman’s wearing ap- 
purel? Was it in any true sense the 
wearing apparel of the female members 
o: Inspector McLaughlin’s family? If 
it was wearing apparel, no subject 
probably under the sun can give rise 
to more differences of opinion as to the 
value than the proper treatment, after 
loss, of those things that we wear on 
our bodies—I need not enlarge upon 


that. Kvery man can look at his own 
coat and know it, but is there or is 
there not a difference between a coat 
which may be as old as you like, but 


which you may wear tomorrow morning 


if the weather suits and your humor 
happens to run that way, and a 
coat that you used to wear ten years 
ago and that your wife has forgotten 


to give to the charity organization. Are 
they both wearing apparel? They are 
in a sense. But if a man takes the 
eoat which he may wear tomorrow morn- 
ing and advances the proposition that 
‘That is my coat and it is good enough 
for me to wear, and it is just as good 
for me as a new coat, and I want the 
price of a new coat for it,’ that is one 
thing; but if he advances the proposi- 
tion regarding the old coat, which he 
knows in his own soul he will never 
wear again, and makes the same de- 
mand therefor, different inferences may 
be drawn, and I need not enlarge upon 
that. In my judgment, that presents in 
a concrete way a great deal of this case 
aLd touches what I call the high places, 
Good Faith 

“The first question for you is to 
make up your mind whether or not, in 
respect of the trying to establish a 
claim against this defendant insurance 
company, there was or was not, on the 
part of this plaintiff, or by those acting 
for her by her authority, fraud or false 
swearing, or both or either. 

“If in your judgment there was such 
fraud or false swearing within the de- 
finition I have sought to give you, then 
under the agreement that Mrs. Mc- 
Laughlin made with this insurance 
company and embodied in the statutes 
of New York State in the phrases of 
the standard policy, you are bound to 
give a verdict for the defendant and 
thereby, quite truly, and I apprehend 
intentionally on the part of the legis- 
lature, to punish a person for being 
guilty of fraud or false swearing, no 
matter whether they had an actual 
loss or not. If they do not tell the 
truth about it, they are not entitled 
te recover. 


’ 


Sound Value 

“If you come to the conclusion that 
there was no fraud or false swearing 
within the limits I have sought to lay 
dewn, then you come to a valuation of 
tle goods which are embraced in the 
first part of the proof of loss, and the 
first valuation that you have to assign 
is what is technically called sound 
velue. What does that mean? Well, 
scund value means the value immedi- 
ately before the disaster occurred—in 
this instance, immediately before this 
fire broke out. J do not suppose that 
there is a more worn-out word in the 
Erglish language than ‘value.’ It is so 
chipped at the edges that we are in the 
daily habit of putting some adjective 
before it in order to clarify the idea 
in our own minds. We talk of cash 
viulue; we talk of reasonable value. 
Nivery one of these adjectives only 
proves the difficulty which we have in 
framing an idea in our own minds 
that is clear to our own minds. But 
still, there are some things that are 


quite plain in respect to these various 


adjectives. Market value undoubtedly 
implies a market, and a market means 
a place where you can readily and 
openly sell things; yet, obviously, there 
are many things that have value for 
which there is no market in the ordi- 
nary sense of the word. It is quite true 
that the cost of reproducing a thing, 
so that when it is reproduced the 
tning will be new instead of the old 
thing that was destroyed or injured, 
can never be the proper value to re- 
ccver under insurance for the simple 
and obvious reason that that makes the 
person who got the insurance better 
than he was before. 


Reproduction 
“IT have accepted all kinds of figures 


with regard to these things that are 
suid to have been injured. Miss Tob- 


ler, with respect to these various 
women’s dresses, has given the cost of 
reproduction. She is a very intelligent 
woman, and I took down what she said. 
‘| gave my opinion as to cost to repro- 
duce. To me, as a woman who knows 
nice things, and to me as a_ business 
woman the collection shown me on 
October 6, 1915, was worthless, but by 
reproduction value I mean the cost of 
getting a new article for a fair price 
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from a person accustomed to sell opr 
make, or both, the said article, how. 
ever old or worn.’ That was honest. 
That is not the law, but I think the 
cost of reproduction casts some light 
er the whole subject. 

“T have permitted 
cost of repairing, in some _ instances, 
We have taken all sorts of opinions 
from persons of divers occupations, all 
produced by the defendant, as to the 
real value, as they called it, or the 
reasonable value, or the cash value of 
tnese things as they are, minus the 
smoke or the stain or the scorch that 
was found upon them. Now, what is 
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$2,000,000 More Surplus 
For Aetna A. & L. 


COMPANY'S ACTIVITIES WERE 
LIMITED BY CHARTER 


Charter Change When Legislature Next 
Meets—Morgan G. Bulkeley, Jr., 
Elected a Director 
The Aetna Accident & Liability Com- 
peny voted, at the annual meeting of the 
stockholders held this week, to eall 
upon the stockholders for $2,000,000 to 
to be added temporarily to the surplus. 
for this money, scrip will be issued by 
the Company to the stockholders. The 
(company has already reached the $1,- 
060,000 capitalization limit allowed by 
its charter. It wishes to be able to write 
larger policies and do more business 
than it is able to do under the law with 
us present capital and surplus. In order 
t; increase its capital, the Company 
will have to go to the Legislature for 
an amendment to its charter and this 
action would require at least a year and 
probably a year and a half, as the Leg- 
islature does not meet again until Jan- 
uary, 1917, and most of the laws it will 
enact will not go into effect until the 

following August. 

The $2,000,000 that will be raised in 
the way determined on will be added 
temporarily to the Company’s surplus. 
Te law permits the issuance of a policy 
on one line of insurance not greater 
than 10 per cent. of the total capital and 
serplus, except in cases where collat- 
eral is deposited. Recently the Aetna 
Accident & Liability Company was 
called upon to issue a bond for about 
$4,000,000 for Colt’s Patent Fire Arms 
Manufacturing Company to guarantee a 
foreign government against failure upon 
the part of the Colt Company in fulfill- 
ing a contract for rapid fire guns. The 
Aetna Company was able to issue this 
bond, as the Colt Company was able to 
give collateral amounting to over $4,- 
(0,000, in the form of certificates of 
deposits in various Hartford banks, the 
deposits being advance payments made 
tc Colt’s by the foreign government. 

The capital of the Aetna Accident & Liabil 
ity is $1,000,000 and its surplus, $1,457,712. There 
fore, at present the company can only issue a 
hond amounting to to per cent. of the sum 
of these numbers, or 10 per cent. of $2,457,712, 
which is $245,771, except where collateral is 
given. The extra $2,000,000 would go into the 
surplus and would double the amount of busi 


ness that can be done in any one line with 
out collateral, or $445,771. 


When the company gets permission from the 
Legislature to increase its capital, it will take 
half of this $2,000,000 and add it to the capital, 
leaving the remaining $1,000,000 in? the surplus 
fund, and will issue stock to the holders of 
scrip. In this way these holders will get 
stock at $200 a share, as the shares were orig 
inally issued. The shares are now quoted at 
trom $485 to $495. Under the plan outlined the 
company will be able to issue just as large 
policies as if it increased its capital now. 

On the $2,000,000 that will be paid in’ by 
the stockholders, 5 per cent. interest will be 
paid until the change is made under permis- 
sion of the Legislature to increase the capital 
stock, when $1,000,000 will be added to the 
capital and the other $1,000,000 will remain in 
the surplus, 

Under the “to per cent. law” all the’ in- 
demnity companies in the country could write 


A $1,000,000 COMPANY 


Stockholders of New Amsterdam _in- 
crease Capital Stock—Company to 
Write “Bankers Blanket Bond” 


The New Amsterdam Casualty is now 
a $1,000,000 company, the increase in 
cupital stock to that figure having been 
unanimously voted by the directors on 
Saturday. The plan approved provides 
for the issuance of 10,000 additional 
stares of $25 par value, the new stock 
to» be offered to the present stockhold- 
ers in proportion to their holdings at 
the price of $55 per share. This, when 
completed, will give the New Amster- 
dam Casualty a total capital of $1,000,- 
out and will add approximately $300,000 
to the surplus funds of the Company. 

The charter of the Company has been 
amended so as to provide for the writ- 
ing what is known as the “Bankers’ 
Blanket Bond.” 


PREFERRED WINS SUICIDE SUIT 


Case of Gustav Bauman Who Fell From 
Roof of Hotel Biltmore Decided 
By Court 

The Preferred Accident won its case 
on Tuesday in the suit brought against 
it by the widow of Gustav Bauman, 
former head of the Biltmore Hotel Co., 
New York City. Bauman was killed by a 
fall from the roof of the hotel on Oc 
tober 14, 1914. The companies claimed 
suicide and his widow sued. He carried 
accident policies in the Travelers, Pre 
ferred Accident and United States Cas- 
ualty, which aggregated $42,500. 

The contract issued by the Travelers 
was an old form, having no anti-suicide 
clause, and the Company paid $10,000, 

The Preferred and the United States 
Casualty, however, contested the claim, 
the Preferred winning this week. The 
suit against the Preferred involved 
$7,500. 

MAY JOIN SURETY ASSOCIATION 

The Surety Association of America 
kas twenty-two members at the present 
t'me, the Hartford, New Amsterdam, 
United States, Fidelity & Guaranty and 
Maryland being the last four to join. 
The association lost two members in 
the Kquitable and Southwestern chang 
es. The Casualty Company of America 
ard the London & Lancashire may join, 
rsmor says. 


only $4,000,000 on one line of insurance with 
out collateral. 


Two New Directors 

The membership of the board of directors of 
the company was increased from nine to ten 
at the meeting this week. DPD. Newton Barney 
of Farmington being added to the list in place 
of Appleton R. Hillyer, who died last year, 
and Morgan G. Bulkeley, Jr., being added t 
make the additional member. The board of 
directors will hold a meeting for the election 
of officers in the near future. 

The total assets of the Aetna Acci- 
dent & Liability are $4,383,809. It has 
a surplus to policyholders of $2,220,053. 
In 1915 it had a gain in premium in- 
come of $1,007,510; it increased its as- 
sets $990,858; and it increased its sur- 
plus to policyholders, $124,168. 
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COMMERCIAL TO BRANCH OUT 


NEW STATES TO BE ENTERED 





Splendid Results Achieved Under Man- 
ager Mitchell—His Aggressive 
Policy to Be Continued 





One of the most interesting insurance 
statements is that of the Commercial 
Cusualty Insurance Company, Newark, 
N J., which in the six years it has been 
doing business has built up a record of 
noteworthy achievement. 

The Commercial began operations in 
1910. The first year, naturally, was one 
of feeling its way. The second year be 
gun to show real life. The third year 
the aggressive policy of Harry C. Mitch 
eli, vice-president and general manager, 
began to produce telling results. It was 
v policy of constructive methods, effi 
cient and systematic management of 
details, forceful direction of the field 
ferce, prompt and satisfactory adjust 
ments of all claims, sympathetic friend 
ship with all brokers. These methods 
will be continued as long as Mr. Mitch 
eli has in charge the management of 
the Company’s business. 

The 1915 results have prompted the 


Commercial to spread out over a larger 
territory, and the spring of 1916 will 
sce some extraordinary developments 
in the business of this Company. The 
pan whereby the Commercial will open 
new cities and States was conceived 
by Mr. Mitchell, whose forceful way of 
doing things seems to have infected the 
entire executive staff and junior offi 
cers of the Company. His policy has 
the hearty approval of C. W. Feigen 
span, president of the Commercial, and 
the endorsement of the directorate, who 
al the annual meeting in January voted 
an additional sale of 12,500 shares of 
the Company's capital stock. This will 
increase the capital stock from $375,000 
to $500,000 and add $125,000 to the Com- 
pany’s surplus. 
The 1915 Gains 

Hiere are the figures which show the 
growth of the Commercial in 1915 com- 
pared with the business of 1914: 

On December 31, 1914, the assets to- 
taled $1,293,508.82. On December 31, 
1915, they totaled $1,625,313.22, an in- 
crease of $331,798.40. 

The unearned premium reserve on 
December 31, 1914, was $427,749.61. On 
December 31, 1915, it was $543,748.33, 
un increase of $116,198.72. The reserve 

(Continued on page 22.) 
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POSSIBILITIES IN GLASS 


SUGGESTS PUBLICITY CAMPAIGN 





Concerted Action By Companies 
Through Bureau Would Create 
Demand for P. G. Insurance 


There is now and will be for some 
time a scarcity of plate glass in this 
country. This has caused an extraord- 
inary increase in the price of glass, 
Jose N. Ferrer, superintendent of the 
plate glass department of the Casualty 
Company of America, has made the 
suggestion that the plate glass insur- 
ance companies, by concerted action or 
through the medium of the Bureau, fol- 
low in the footsteps of the life insur- 
ance companies and the fire prevention 
organizations, and conduct a campaign 
of publicity, showin, the public and 
property owners who no longer do or 
never have carried plate glass insur- 
ance that they cannot now make their 
own replacements of broken glass at a 
cost less than that charged for. insur- 
ance, 


Exports Increasing; Imports Decreasing — 


Mr. Ferrer said, in this connection, 
to The Eastern Underwriter: 

“The recently published report of the 
United States Government shows that 
the exportation of plate glass, from 
this country increased from $75,363 in 
1914 to the phenomenal sum of $1,286,- 
075 in 1915. The report further shows 
the importation of plate glass to have 
decreased from $483,494 in 1914 to $7,- 
220 in 1915! 

“The manufacture of plate glass in 
this country has hardly been sufficient 
for domestic consumption, and thous- 
ands of dollars worth of glass has been 
imported annually from Belgium and 
other countries where cheap labor pro- 
duced glass at a low cost. Now, how- 
ever, the manufacturers of the United 
States have not only increased their 
exportations about 1,600 per cent., 
many having sold the entire output of 
their factories for months to come, but 
they are also confronted with an abso- 
lute impossibility of securing soda ash, 
which is necessary to the manufacture 
of all kinds of glass and is produced 
aimost solely by Germany. They have 
scught all over the world for other 
sources of supply and have tried to 
concoct substitutes for soda ash with- 
out success. It is even reported that 
one manufacturer started to purchase 
old clay pipes, bowls, etc., with a view 
to extracting the soda ash therefrom. 

“The prices paid for the glass ex- 
ported from this country have been ex- 
ceptionally high during the past year, 
and the manufacturers have increased 
their rates in this country as well. In 
the next few months they will be forced 
to increase them still further. 

Self-Insurance 

“However, during the past’ three 
years, the price of glass has been so 
cheap that thousands of property own- 
ers have elected to carry their own 
risks, believing they could do so at a 
cost less than that charged for insur- 
ance. Conditions are not that way at 
the present time and will not be for 
some time to come. 

“This gives foundation for the state- 
ment that the public will no longer be 
able to carry its own risk as cheaply 
ai the insurance companies. 

“It is my opinion that, if the public 
were acquainted with the facts about 
the price of plate glass, there would 
follow a demand for plate glass insur- 
ance that has not been known hereto- 
fore; that if plate glass underwriters 
and companies would take cognizance 
of the possibilities of this situation, 
they could, by inaugurating a similar 
compaign of publicity, for the common 
good of the business, to the propaganda 
now being conducted so successfully 
by the life insurance companies and 
the fire prevention organizations, cre- 
ate in the minds of the public a demand 
for plate glass insurance that would 
secure for them many risks not hereto- 
fore insured and cause a correspond- 
ing increase in premiums,” 
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INDIVIDUAL GROUPS HELD ILLEGAL IN N. Y. STATE 


New York Attorney General’s Ruling—Says Individual Employer 
Not Entitled to be Grouped by Himself in State Fund 
Except Where He is Only One in His Class 











The complaints which insurance 
agents had registered against the prac- 
tice of the New York Industrial Com- 
mmission in establishing employers as 
“individual groups” in the State Compen- 
sation fund, had a successful outcome, 
Attorney General Woodbury has ruled 
that these groupings are illegal. In his 
opinion single employers can only be 
nade “individual groups” in the fund 
when they in fact represent the only 
employers of their class insured in the 
fund. 

In order to qualify an employer as 
entitled to individual grouping the opin- 
ion says the Commission must find that 
the nature of his business and the de- 
gree of the risk of injury in his busi- 
ness is such as to make him in fact a 
representative of a distinct group. Even 
in the event the Commission finds the 
employer entitled to individual grouping 
in accordance with the opinion the 
“eroup” thus created must be left open 
to any other employer who subsequent- 
ly qualifies for admission to it. 

Under its present system of opera- 
tion the State Fund under certain con- 
ditions and circumstances admits an 
employer having 25,000 or more em- 
ployes to insurance in the fund as an 
“individual group.” Among the large em- 
ployers so grouped are the Standard 
Gil Co.; the American Locomotive; the 
Lackawanna Steel Co.; the Internation- 
ul Railway Co.; the General Electric 
Co.; the Turner Construction Co. and a 
number of others. 

These employers pay approximately 50 per 
cent, of the premiums paid into the State Fund. 
The operations of the fund are expected to be 
materially affected by the opinion. The at- 
tractive feature of the “individual group” plan 
to the large employer lay in the fact that in 
effect he was a_ self-insurer with a_ limited 
liability. His losses could not exceed his pre 
mium. All losses suffered by his employes in 
excess of the premium he paid were assumed 
hy the fund as a whole. Unless those now 
grouped in the fund can qualify as “in fact 
cngeged in distinct business” they must un- 
der the terms of the ruling be grouped with all 
(ther employers of the same class insured in 
the fund. As many of them maintain superior 
systems of accident prevention and in conse- 
cuence have low loss experiences they are 
expected to hesitate before continuing in the 
fund as a part of a group each individual of 


which must bear his part of the loss sustained 


by all other of its members. 

Attorney-General Woodbury first took this 
position with reference to the group system of 
the fund several weeks ago in a tentative opin- 
ion given at the request of the Industrial Com- 
mission. Following his tentative opinion the 
commission submitted a brief to the attorney- 
general in which it endeavored to justify the 
system on the ground that what was meant 
by “group” in the compensation law was, in- 
asmuch as it was not defined in the law, open 
to a construction which would permit any 
group of employes representing a sufficient in- 
surance distribution to be so grouped whether 
they were employed by one employer or a 
number of employers. 

In his opinion the attorney-general found 
that the definition of “‘group” given in section 
2 of the law in which the hazardous occupa- 
tions are specified was a definition of the 
meaning of “group” which was carried into sec- 
tion 95 in which the provisions for groups is 
made.» He holds that “group” means one or 
more of a related class and the “class” as 
named in the law means the divisions of a 
group. 

Ile says that the arguments advanced by the 
commission to the effect: that the system as 
operated is beneficial to the fund in that it 
gives a larger spread for expenses is a matter 
for the commission to pass on within the law. 
He also admits that the section providing the 
authority to change groups is not an arbitrary 
authority but is defined and he holds that if 
the commission can reconcile its grouping plan 


to the clear mandates of the law it has large 
ssceretion, 

In concluding his opinion the attorney-gen- 
eral says: 

“If the commission can justify any of its 
individual groupings upon the above basis, | 
can see no objection from the standpoint of its 
vegality. If, however, the commission find it 
necessary, upon the above basis, to place any 
such individual employer in a class within a 
“#roup, the law seems to prevent the payment of 
t dividend to such an individual employer 
vased solely upon his own experience and the 
ost of carrying his own insurance plus the 
mount credited to the surplus and reserve 
sund, There would seem to be no illegality, 
however, in the commission fixing the original 
premium, and adjusting later premium rates to 
rccomplish the same result by basing the rate 
upon the peculiar hazard, to be determined in 
he first instance by each peculiar hazard, or 
protection against such hazard, namely, in ac- 
cordance with the total payroll, the number of 
cmployes, safety appliances, system and_ so 
forth and later to be determined upon such 
clements together with the average loss ratio 
xperienced in connection with such individual 
risk, 

It is therefore my opinion, that the only way 
in which a single employer in the State Fund 
can be separately grouped in where the nature 
of his business and the degree of risk of in- 
jury is such that he, in fact, represents a group 
hy himself, subject, however, to the opportunity 
of other employers coming within its limita- 
tions to be made members of that group; and 
the only way in which a single employer in 
the State Fund can secure a rate different 
from that allowed to other employers in such 
fund of the same group is through a system of 
schedule rating, as provided in the last sen- 
tence of section 95. But, for dividend purposes, 
even an employer so rated still remains in the 
group in which he is placed and dividends must 
he declared as the result of the total experi- 
ence of the group of which he is a member 
for the premium period.” 


PREMIUMS OF $10,236,848 


Remarkable Compensation and Liability 
Business of Travelers—Company 
Has Assets of $104,159,108 

In its annual statement the Travelers 
calls itself “the largest company in the 
world writing accident and workmen’s 
compensation insurance and the Jeading 
company writing guaranteed low cost 
life insurance.” The Company started 
a fast pace for workmen’s compensation 
business from the start and there has 
been considerable speculation as to how 
much its paid premiums for compensa- 
tion and liability insurance would be for 
1°15. The statement shows that these 
premiums amount to $10,236,848. The 
paid premiums for accident and health 
insurance in 1915 were $4,974,426. The 
Company’s assets are $104,159,108. Its 
reserve and all other liabilities are 
$104,159,108. The total income of the 
Company in 1915 was $30,699,757. 

In life insurance the Company paid 
for $78,421,455, as has already been 
printed by The Eastern Underwriter, Its 
total life insurance in force is $394,- 
815,205. 

The Travelers Indemnity Co., which 
writes steam boiler and flywheel, prop- 
erty damage and collision, burglary and 
plate glass insurance, has total assets 
of $2,927,712; capital and surplus of $1,- 
575,947; its total income was $1,335,406. 





HAS ASSETS OF $1,199,411 


The American Credit Indemnity has 
paid to policyholders since organization 
50,500,000. The Company has admitted 
assets of $1,199,411. The capital stock 
is $350,000; net surplus of $200,887. 


CASUALTY LECTURE DATES 


Insurance Society Will Give Five Lec. 
tures on Casualty Subjects During 
February, March and April 


The dates and subjects of the Casu- 
alty lectures which have been planned 
by the Insurance Society of New York, 
are as follows: 

February 15—E. F. Howell, superin- 
tendent of the liability claims depart- 
ment of the Royal Indemnity will speak 
on “The Functions of a Claim Depart- 
ment.” 

February 29—Leon S. Senior, mana- 
ver of the Compensation Inspection Rat- 
ing Board, will speak on ‘‘Schedule Rat- 
ing; the Reason for Its Introduction, Its 
Advantages and the Method of Applica- 
tion.” ’ 

March 14—S. H. Wolfe, consulting 
actuary, will speak on “The Casualty 
Company’s Accountant and His Future.” 

March 28—W. P. Leonard, superin- 
tendent of the burglary department of 
the Fidelity & Casualty, will use “Bur- 
glary Insurance” as his subject. 

April 11—L. B. Brainerd, president 
and treasurer of the Hartford Steam 
Loiler Inspection and Insurance Com- 
peny, will make his address on “The 
Steam Boiler and Fly Wheel Lines of 
Insurance; Their Distinguishing Fea- 
tures, Their Importance, and Their 
Growth and Development.” 





PRICE A VICE-PRESIDENT 


Chicago Man to Be Associated With 
Fidelity & Deposit Surety Office 
in New York 


It is announced that Fred A. Price, of 
Conkling, Price & Webb, general agents 
at Chicago for the Fidelity & Deposit, 
has been elected an additional vice-pres- 
ident of the Company and will shortly 
he associated with the surety office of 
that Company at 120 Broadway, New 
York City. The new connection will not 
affect his association with or interest in 
the firm of Conkling, Price & Webb, 
Chicago. Mr. Price will take up his 
residence in New York, but will still 
continue to look after his interests in 
the Conkling, Price & .Webb business. 
Mr. Price has a fine record as a pro 
ducer of business and has a wide ac- 
quaintance in New York City. 

The Fidelity & Deposit has located 
J. Albert Campbell at its New York cas- 
uelty office, 84 William street, with a 
view to further developing the accident 
and health business at that point. He 
has had extensive experience in the 
accident and health lines with the Fi- 
delity & Deposit, and is a good organ- 
izer. 


Commercial Casualty Figures 
(Continued from page 21.) 


for liability and compensation claims 
on December 31, 1914, was $220,303.44. 
On December 31, 1915, it was $319,660, 
ai. increase of $99,356.56. The reserve 
maintained for all other liabilities on 
December 31, 1914, was $59,010.40. On 
December 31, 1915, this item showed 
$105,730.42, an increase of $46,720.02. 
The surplus to policyholders on Decem- 
ber 31, 1914, was $586,440.37. On De- 
cember 31, 1915, it stood $655,974.47, an 
in crease of $69,534.10. 

The net premiums on December 31, 
1914, were $990,350.17. On December 31, 
1915, they were $1,232,207.45, an I 
crease of $241,857.28. 

The net surplus on December 31, 
1914, was $218,583. On December 31, 
1915, it aggregated $280,974.47, showing 
an increase of $62,391.47. 

The Company plans to enter a num 
ber of additional States this year. The 
new territory will be handled in the 
same conservative manner as charac 
terized the Company’s operations in the 
past. 

The above record refutes the theory 
that a new casualty company cannot ° 
built these days. It is a question ° 
management and not condition. 











nH 











February 4, 1916. 


THE EASTERN 


UNDERWRITER 23 














[Special Talks With Local Agents | 








Agents frequently write 

Arguments in to newspapers ask- 
Against ing for some good argu- 
State Funds ments against the State 
Fund. The Maryland 

Cesualty Company has prepared a cir- 
cular, with the following headlines from 
daily papers, which tell their own story: 


WEST VA. COMPENSATION FUND 





Report of Public Service Commission 
Shows Deficit of $306,329 on 
June 30, 1915 


COAL OPERATORS SOAKED 





Assessment of 1! Per Cent. Levied by 
Washington Fund to Pay Ravens- 
dale Mine Claims 





BLOW TO STATE FUND 





Supreme Court Holds Compensation 
Law Does Not Bar Legal 
Action 





GETS PENNY AND THE CAKE, TOO 





Ohio Court Holds Compensation for 
Dead Workman Does Not Bar 
Damage Suit 


ROBBED STATE FUND 
Washington Insurance Fund Said to 
Have Lost $58,000 


STATE FUND GOES THE LIMIT 


Promised Cash Dividend of 15 Per Cent. 
on 1915 Policies Exceeds Premium 
Income ; 





LYNCH’S SIDE TRIPS 
CHARGED TO STATE 





New York Labor Commissioner Admits 
Error in Expense Bill 


LOSS WILL BE $50,000 





Disastrous Effects of Catastrophe Haz- 
ard Shown in West Virginia 





TURNS HIS SEARCHLIGHT 
ON WASHINGTON BOARD 





Governor Lister Orders Complete Audit 
of Office 
oe * * 


Often one hears a man 
Never complain that he “never 
Had a had a fair chance.” With 
Chance the many opportunities con- 


stantly offering this seems 
an unlikely assertion, says the Prefer- 
red Pilot. Yet, improbable though it 
may seem, it is quite possible there is 
much truth in the complaint. 

There is a reason—a defect, a fault, 
somewhere, but it does not lie with des- 
tiny as he would like to make it appear. 
He cannot justly blame opportunity nor 
reproach fate. Opportunity, fate are 
blameless, they have nothing to do 
with the matter. The fault is with or 
in himself. In other words, it is not 
chance that is at fault—it is not that 
Opportunity is not, or has not been, 
Within his reach. Chance is ready and 
senerous to all and is at his door, as at 
the door of any other, but chance will 
never be generous nor wi"! opportunity 
knock until he manifests an apprecia- 
live ability and a willingness and capa- 
bility of doing his part. Chance, oppor- 
tunity, are but silent partners, the ac- 
tive working partner is the man himself 
and only he can make the partnership 
Progressive and successful. The only 
Person who can stop him from climbing 
the hill of success is himself. 
pe. only had another chance?” 
coe er chance is even now within his 
room = he is only by himself pre- 
page ew srasping and making good 
aaendes will continue thus to be 
Saag ed until he acquires a disposi- 

0 work hard, and realizes that it is 


only through hard, systematic work that 
success is to be had. 

It is not “another chance” he needs— 
“Another Chance” will not help him any 
more than chances he has had or the 
“fair chance” he now has. What he 
needs is to make a different man of him- 
self. He requires self-confidence, initi- 
ative, the ability to concentrate his 
mind upon one purpose and keep it fixed 
there, supplemented by aggressive in- 
dustry. 

With these qualities acquired “anoth- 
er chance” a “fair chance” will contin- 
ually beckon, and, whether young or old, 
in his dictionary, there will be “no such 
word as fail.” 


Judge Hough on Values 


(Continued from page 20.) 


the use of all this evidence? All these 
estimates and pieces of information 
are laid before you with such help as 
' am able to give, in order that from 
them, however difficult the operation, 
you may arrive at what you believe to 
be the fair and reasonable value of 
these articles immediately before the 
fire, as fair-minded men who do not put 
any special affection price on them. 
Affection Price 

“What uo I mean by affection price? 
I do not suppose there is one of you 
in the box who had not at home some- 
thing—perhaps it was inherited or 
given to you—perhaps you have grown 
fond of it by the lapse of years—and 
yeu know in your souls that nobody 
else would give you a dollar for it, yet 
yeu would not part with it for any- 
thing. That is what I call affection 
price; you cannot be compensated for 
that. 

“You have got to do the best you 
can with all the information that has 
been laid before you and let me know 
what you think is the fair and reason- 
akle value of these second-hand articles 
that are said to have been injured. 

“There has been something said to 
you in argument about the lack of any 
evidence on the part of the plaintiff as 
to the intrinsic market, cash or other 
value of these pictures, etchings and 
engravings. Throw your mind back 
on the evidence here and I think you 
will see that the gist, the center of the 
ccntroversy about those paintings, etch- 


ings and engravings, is not what they 
were worth but whether they were 
hurt. That is the point, whether there 
was any substantial injury done to 
those paintings, etchings and engrav- 
ings. 


Proof of Loss 

“The total value the moment before 
this fire of everything that is said to 
have been injured, lost or destroyed, 
is a little over $71,000. Of that value 
it is said by this proof of loss that up- 
wards of $70,000 was destroyed. That 
means, on the face of the proofs of 
loss, that what was worth, at a fair and 


reasonable valuation when the family 
went to bed on February 22, $71,000, 


was, by lunch the next morning, worth 
only $1,000. How is this loss of $70,- 
000 approximately made up? There 
was lost on clothing and laces, $24- 
000; on pictures, paintings, engravings, 
$35,000; * * ® Exclusive of the 
pictures and works of art, the highest 
seund value which is assigned by the 
defendant’s witnesses to all of the 
other things that are said to have been 
injured, is $19,949. If you add the plain- 
tiff’s sound value of the pictures at ap- 
proximately $35,000, you have nearly 
$55,000 of the defendant’s sound value 


ef everything that is said to be in- 
jured. * 
“Where men do not agree, we say 


it is a difference of opinion; if they do 
not agree upon dollars, and they vary 5 
per cent. or 15 per cent. we ordinarily 
say that is human nature; but it is for 
you to say what such a difference or 
variation as this means.” 





Georgia Casualty Company 
MACON, GEORGIA 
W. E. SMALL - - - President 


A Strong Casualty Company Surplus and Reserves over $800,000 


Writes the Following Forms of Casualty Insurance 
ACCIDENT PLATE GLASS HEALTH LIABILITY 
AUTOMOBILE BURGLARY ELEVATOR TEAMS 


AGENTS WANTED IN UNDEVELOPED TERRITORY 
Apply PETER EPES, Agency Manager, Home Office. 








The METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
(Formerly The Metropolitan Plate Glass and Casualty Insurance Co.) 


HOME OFFICE, 47 CEDAR STREET 
CHARTERED 1874 


POLICIES 


EUGENE H. WINSLOW, President 
R. R. Cornell, Vice-Pres. S. Wm. Burton, Sec. Alonzo G. Brooks, Ass’t Sec. 


RELIABLE AND ENERGETIC AGENTS WANTED 


PLATE GLASS 
PERSONAL ACCIDENT 
AND HEALTH 


OF THE MOST 
APPROVED FORMS 








{Jrudential Sasualty Jo. 


INDIANAPOLIS 
Write for our SPECIAL BONUS OFFER for 
PERSONAL ACCIDENT AND HEALTH producers 
Other lines written: BURGLARY AND PLATE GLASS, Automobile Liability, Pro 
erty Damage, Collision, Employer’s Liability, Public, Teams, Elevator, Workmen's 
Compensation, General Liability, Industrial Accident and Health. 
ASSETS OVER A MILLION 
SATISFACTORY SERVIOE TO POLICYHOLDERS AND AGENTS 
REAM, IVES AND WRIGHTSON, Eastern Managers, 
24 BROAD STREET, NEW YORK. 








THE SIGN OF GOOD CASUALTY INSURANCE 


HEAD OFFICE F. J. WALTERS 
CHICAGO Resident Manager 


55 JOHN STREET 
F. W. LAWSON 


New York 
General Manager 
Liability, Accident, Elmer A. Lord & Co. 


Burglary, Boiler and 145 Milk St., Boston 


a = in Resident Managers 
Credit Insurance Established 1869. New England 


London Guarantee & Accident Co., Ltd. 


OF LONDON, ENGLAND 











New England Equitable Insurance Co. 
BOSTON, MASSACHUSETTS 


INCORPORATED 1901 
PAID UP CAPITAL $1,000,000 


B. J. TAUSSIG 
President 


FIDELITY AND SURETY BONDS 
ACCIDENT AND HEALTH PLATE GLASS AND BURGLARY 
LIABILITY AND WORKMEN’S COMPENSATION 


AUTOMOBILE PROPERTY DAMAGE 
Efficient Service to Policy Holders, Agents and Brokers 











WHAT YOU DESIRE IS COMING TO YOU 
No ‘‘ifs’’ ‘‘ands”’ or ‘‘ buts’’ the 


GREAT EASTERN ULTRAS 
NEW ORDINARY ACCIDENT AND HEALTH 
INSURANCE CONTRACTS ARE WHAT YOU 
DESIRE AND WHAT YOU CAN SELL — 

GET NEXT! 


GREAT EASTERN CASUALTY COMPANY 


55 JOHN ST., NEW YORK 
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66th Annual Statement 


OF THE 


Etna Life Insurance Company 


HARTFORD, CONNECTICUT 
Capital Stock $5,000,000 


MORGAN G. BULKELEY, President 


Life, Accident, Health, Liability and Workmen’s Compensation Insurance 


JANUARY 1, 1916 




















ASSETS LIABILITIES 
Home Office Bu Iding ; Jats Se $1,000,000.00 Reserve on Life, Endowment and Term 
— se: a $26,750.86 NEE ne ay ee $92,123,089.00 
cquire y Foreclosure.. : ...» $26,759. 
Supply Department . . s\000.00 Addit onal Reserve, not included above 1,061,444.00 
; 101,759.86 Premiums paid in advance, and other 
Cash on hand and in banks............. §,687,509.78 DEL S:°S; saauievettacecbecsueneseupen 1,045,740.25 
SD SE NN '556:309< 02050640 e02 0b 00 38,792,077.47 ; i li Loans..... si 
Mortgages secured by Real Estate..... 58, 361,612.03 ee sutesens on Deity Leone roe pa 
Loans on Collateral.. Lae e Tae 825,910.00 axes falling due in 1916..............-. 25,536.37 
Loans secured by Policies of this Reserve for special class of Policies and 
Oe er reer 12,042,526.83 Div dends to Policyholders payable 
Interest due and accrued December 31, EE; cincs LdAceuieawecsmense ieee dances 3,416,204.96 
TQES woeeernercecceecrscecsecsrsceerceees 2,466,090.49 Losses and Claims awa ting proof and 
pe Ry Re-Insurance Companies and 82,731.16 Re IU ID knives vexebact canta cesinssnes 878,129.09 
; : »731. 
Premiums in course of collection and Unearned Premiums on Accident, 
deferred premiums 2,734,256.33 Health and Liability Insurance...... 3,483,739.08 
en of Bonds and ‘Market Reserve for Liability claims............ 3,113,266.29 
alue, ecember 31, 1915, 0 ocks 
over Book Value, less Assets not Surplus to Policyholders amortized . 
admitted .... ; WAS Cpe NS eM 2,144,078.98 PN WE NE Sac cadecs cus ccesaiwacne’ 17,977,212.82 
TOTAL ASSETS ve Suietakntade $124,238,552.93 ZOTAR, TERMITES occcccccvcccccce $124,238,552.93 
Increase in Surplus to Policyholders............... $ 2,476,383.45 Life Insurance Paid for in 1915............++-++05: $ 72,494,448.97 
RN I a dae alia algh Wile mendiar wwe 3,211,173.24 Life Insurance in Force, Jan. 1, 1916.............-+. 407,959,099.22 
EI 55 SS hehe, ate aie ys. Wiha eke ate 4,721,816.50 Payments to Policyholders during 1915..........--. $ 17,145,573,.79 
Increase in Life Insurance in force................-. 27,160,694.19 Payments for Taxes during 1915............-++++- 768,702.51 
New Life Insurance Issued in 1915................. 84,516,726.97 Paid Policyholders since organization in 1850........ 280,863,477.79 
9th Annual Statement 3rd Annual Statement 
OF THE OF THE 
fE Accid & Liability C Automobile | C 
tna Accident lal ity 0. AUTOMODIe insurance LoMpany 
HARTFORD, CONN. OF HARTFORD, CONN. 
. t} . 
Capital Stock $1,000,000 Capital Stock $1,000,000 
> 
MORGAN G. BULKELEY, President 
JANUARY 1, 1916 JANUARY 1, 1916 
ASSETS LIABILITIES ASSETS LIABILITIES 
Cash on Hand and in Banks.... $475,413.76 | Premium Reserve ............... $1,457,712.25 || Cash on Hand and in Banks.... $790,921.13 | Premium Reserve ............... $360,611.53 
oon avtheny ee ks ee a a in Process of Adjust- 458,078.61 Stocks and Bonds................ 1,349,040.00 | Losses in Process of Adjustment 43,345.86 
ma ae aa oe raped Cimcon Benne on ee Mortgages Secured by Real Taxes Falling Due in 1916...... 26,902.33 
Interest Due and Accrued De- mums in Course of Collection 100,049.16 Estate ......cccessccccccccsscees 69,500.00 | All Other Liabilities............ 36,553-73 
— 31, rims. caewxsoes seems 43,081.34 | Taxes Falling Due in 1916...... 90,438.25 || Loans on Collateral............. 65,000.00 incitement 
remiums in Course o ol- 
Equity 1 1 Funds of N. ¥. Ex. 4505272.94 Se ae Seer swnera nse 5747-0 |! taterest Due and Accrued De- TOTAL 00... eeseeeeeeeeeeeeees $467,413.45 
quity in Funds o x- 
cise Re-Insurance Association 20,805.11 MS 2 0d peubannndscens eased $2,163,755.27 gk Se 16,639.85 
Due Fame Re- eanenene Com- Premiums in Course of Col- 
panies on Paid osses and 
Salvage Recoverable .......... 71,231.08 | Surplus to Policyholders........ 2,220,053.96 WOCEIOM 20... 0eecerseceronevereres 86,756.41 | Surplus to Policyholders........ $1,910,443-94 
ZOPME .4i.. Mksriveeswtedawered $4,383,809.23 WOSUNE sc oWdswetscrsrcsesecscare $4,383,809. 23 WEEE <sdeecnsetinrcvesnecriepen $2,377,857.39 IES. nciavacwanwascevenavweal $2,377,857-39 


RESULTS FOR 1915 


Increase in Premium Income............ $1,007,510.88 Increase in Premium Income........... $ 381,909.36 
ere ee 990,858.74 Per ere re eee 1,586,416.76 
Increase in Surplus to Policyholders...... . 134,168.62 Increase in Surplus to Policyholders..... 1,317,650.92 


Automobile Combination Policy covering Liability, Property Damage, Fire, Theft, Transportation, Collision and Loss of 

Use. Liability and Property Damage for Teams and for Elevators. Plate Glass, Burglary, Flywheel, Sprinkler Leakage, 

Water Damage, Postal and Baggage, and Combination Residence Insurance. Fidelity and Surety Bonds. General Fire 
Insurance. 
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